


LETTER TO SHAREHOLDERS

Dear Shareholder:

Last year Vision-Sciences (VSCI) adopted a new strategy to 
transition ourselves from a research and development-focused 
company into a sales and marketing-driven company, with the 
primary goal of increasing top-line revenue and margins.  Our 
!scal 2011 was a year of accomplishments in which we began 
to see the results of our new strategic focus.   We ended !scal 
2011 with $10.9 million in revenue, a 61% increase from !scal 
2010 revenue, pro forma for the exclusion of sales to Medtronic, 
and our gross margins in !scal 2011 grew to 27%, from 9% in 
!scal 2010.  

Our strategy includes exploring distribution and OEM agreements 
with strategic partners and in September 2010 we signed an 
exclusive urology supply agreement with Stryker Corporation.  
This three year agreement covers !ber and video cystoscopes, 
ureteroscopes and urology EndoSheath technology, and gives 
VSCI access to Stryker’s 250-person endoscopy sales force.  We 
are delighted to be partnered with Stryker, a global, high quality 
medical device company.

During !scal 2011 we focused on development of our spine 
video endoscopes for SpineView as part of our OEM supply 
agreement with them.  These spinal scope systems will be used 
to give direct visualization to surgeons during minimally invasive 
spine procedures.  We believe the potential of our spinal scope 
system is signi!cant as it taps into the $1 billion plus minimally 
invasive spine market.  

In October 2010 we were awarded a General Services 
Administration contract for our product lines.  This !ve year 
contract enables access to our products for all federal healthcare 
facilities, including Veterans Administration hospitals.   More 
recently, in June 2011, we signed a three year supply agreement 
with Novation, one of the nation’s largest group purchasing 
organizations.  As a result of this agreement, over 30,000 
members of VHA, University HealthSystem Consortium and 
Provista will have access to our technology.  

 
During !scal 2011 we renewed our presence in the ENT market.  
Until April 2010 Medtronic was our exclusive distributor of our 
ENT endoscopes, however at the beginning of our !scal 2011 
we started selling our ENT endoscopes through our direct sales 
force in the U.S. and through distributors internationally, and I 
am pleased to say that we were able to book over $1.7 million in 
ENT sales in our !scal 2011.  

In !scal 2011 we increased our distributor presence in Europe, 
not just in ENT, but in urology and bronchoscopy as well.  We 
are selling to teaching hospitals and academic institutions at 
levels never seen before at VSCI; in fact, to date we have sold 
to over 90 different teaching hospitals or academic institutions.  
We have a number of clinical studies in process at varying stages 
of completion which will provide peer-reviewed papers in the 
future, a key to broader acceptance of our technology.  

In short, !scal 2011 was a year of accomplishments for VSCI, 
however we believe we have many more goals to achieve, 
including continuing to increase our top-line revenue and 
margins going forward.  

On behalf of the Board of Directors, we would like to thank all 
our customers for trusting in our technology, our employees for 
their hard work and dedication, and our shareholders for your 
continued con!dence and support.

 

Sincerely,

Warren Bielke 
Interim CEO 
Orangeburg, NY 
July 25, 2011
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Vision-Sciences, Inc.

FORWARD-LOOKING STATEMENTS

to differ materially from those expressed or implied in 
such statements. Such factors include, but are not limited 

adversely affect the level of demand for our products; our 

affect the price of, or demand for, our products; availability of 

statements include statements about expectations about 
future !nancial results, future products and future sales of 

based on our future plans, strategies, projections and 

results may differ signi!cantly from those discussed in the 

difference could include the availability of capital resources; 

distributors and customers; our ability to effect expected sales 

events or circumstances.



2 Vision-Sciences, Inc.

PART I

Vision-Sciences, Inc. and its subsidiaries (the “Company,” which may be referred to as our, us, or we) designs, develops, 
manufactures, and markets products for endoscopy - the science of using an instrument, known as an endoscope, to provide 
minimally invasive access to areas not readily visible to the human eye. Our products are sold throughout the world through direct 
sales representatives in the United States (“U.S.”) and independent distributors for the rest of the world. Our largest geographic 
markets are the U.S. and Europe.

CORPORATE BACKGROUND AND HISTORY

and its subsidiaries (the “Company,” 

provide minimally invasive access to areas not readily visible to 

through direct sales representatives in the United States (“U.S.”) 

. 
Not all products referenced in this report are approved or cleared 
for sale, distribution, or use.

Our principal 

SEC !lings as soon as reasonably practicable after they are 

available free of charge.

We have 

faces different opportunities and challenges.

Our medical segment designs, manufactures and sells our 

videoscope product lines and continued these efforts during 

improve and re!ne the manufacturing of our videoscope line 

technology, offer a multitude of bene!ts and advantages to 
the healthcare practitioner and patient.

tube, or patient contact area, of the endoscope, providing 

disinfect and sterilize. The use of our EndoSheath technology 

cleaning process, provides a multitude of bene!ts to 

investment, less service and maintenance costs of capital 

staff productivity and a more practical implementation of 

ITEM 1 - BUSINESS
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Part I Item 1 - Business

manufacturers’ regulations and organizational guidelines, 

increasing our top line revenue and margins. We are placing 
signi!cant efforts into branding and messaging opportunities, 
clinical support research and building our direct sales force, 

communicate the value of our products to our customers.

We target four main areas for our !ber and video endoscopes 

urology, gastroenterology (“GI”), and pulmonology. Within the 

sales force in the U.S. and through distributors internationally. 

our cystoscopes and EndoSheath technology to urologists 

focus as part of their practice, in addition to bariatric surgeons. 

EndoSheath technology for bronchoscopy to pulmonologists, 

related physicians.

variety of users, primarily in the aircraft engine manufacturing 
and aircraft engine maintenance industries. A borescope is an 
instrument that uses optical !bers for the visual inspection of 

engines, casting parts and ground turbines, among other 

of advanced standard features normally found only in custom 

AVAILABLE INFORMATION

information statements and other information regarding 

com .

under the Corporate Governance section in the Investors 

and governance and nominating committee charter are also 

MEDICAL SEGMENT: VISION-SCIENCES, INC.

Endoscopy Background

traditional “open” surgical procedures, can be performed 

anesthesia, and are therefore safer and less expensive than 
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traditional surgical procedures. Endoscopic procedures are 
also typically performed on an outpatient basis, generally 
involving less recovery time and patient discomfort than 
traditional surgery. The signi!cant patient bene!ts and 

many governmental reimbursement programs and private 
health insurance plans to encourage the use of endoscopic 
procedures in a number of medical applications. In many 
instances, eliminating hospital visits through the use of 

reimbursement for performing procedures in their of!ces 
compared to performing them in hospitals.

and components that enter the body through a natural ori!ce, 

cavity remotely and perform various screening, diagnostic 

utilize !ber optic bundles or video camera technology for 

suction and accessory devices, such as biopsy forceps and 
cutting instruments.

and physicians’ of!ces, primarily on an outpatient basis. 
We estimate based on various industry sources that over 

annually in the U.S.

Our Markets

While endoscopes are used in a number of specialties and 

currently designed for screening, diagnostic and therapeutic 

pulmonology.

ENT Endoscopes

laryngoscopes, typically do not have channels, and are used 

diagnosing throat cancer, chronic cough, hoarseness, sleep 

We estimate based on industry sources that over one million 

generally by otolaryngologists (ENT physicians) and allergists 

of!ces.

Urology Endoscopes

are commonly used to diagnose and treat bladder cancer, 
urinary tract infections, incontinence, obstruction of the 
bladder, prostate cancer symptoms, urinary stones, and to 
install and remove stents as part of surgical procedures. Based 

cystoscopies are performed annually in the U.S., typically by 

and physicians’ of!ces.

GI Endoscopes.

The three primary endoscopes of this specialty are generally 

are commonly referred to as gastroscopes (upper), and 

offering currently addresses the upper GI area. Gastroscopy 

diagnosing and treating ulcers, intestinal bleeding, esophagitis, 

over three million gastroscopic procedures are performed in 
the U.S. annually. These procedures are generally performed in 
an outpatient setting by GI physicians and nurse practitioners 
in hospitals, clinics, and physicians’ of!ces.

improving the surveillance, diagnostics, and treatment of 

diameter endoscope through the nose eliminates the need 
for upper GI patient sedation, permitting immediate visual 
diagnostics of the esophagus. This procedure provides 

initial consultation, rather than scheduling patients for a 

We believe the TNE procedure may provide the opportunity 
for far greater early detection and treatment of deadly 

physicians a better tool for monitoring patient pathology 
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by tissue that is similar to the lining of the intestine, referred 
to as intestinal metaplasia).

The TNE endoscope is also beginning to be used by bariatric 

Bronchoscopes

bronchoscopies are performed annually in the U.S., typically 
by pulmonologists, oncologists, thoracic surgeons and other 

Problems with Conventional Flexible 
Endoscopes

While endoscopy represents a signi!cant advance in the 

endoscopes are intended for repeated use in hundreds to 
thousands of procedures, and depending on the area of 

manually cleaned and disinfected after each procedure. It is 

the sterilization process degrades the plastic components of 

reprocessing) and the limitation of conventional endoscope 

of cross infection from contaminated endoscopes;

time” relative to the actual procedure time. 

endoscopes to compensate for the inef!cient 

and, 

exposure to toxic disinfecting agents during 
reprocessing.

Increased Focus on Issues with 
Conventional Flexible Endoscopy

Joint AUA/ SUNA White Paper on Reprocessing 
of Flexible Cystoscopes

and the Society of Urological Nurses and Associates 

bodies or professional societies have speci!cally 
addressed the reprocessing of cystoscopes. The 

and only one paragraph is needed for the simple 

Safety Communication from the FDA, CDC and 
VA
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communication notes that improperly reprocessed 
endoscopes can result in patients being exposed 

pathogens and affect large numbers of people.

FDA Notice: Concerns About the Steris System 
1 Processor, Components, and Accessories and 
FDA Recommendations

healthcare facility administrators and infection 
control practitioners informing them that Steris 

properly approved or cleared. Steris had modi!ed 

its labeled claims, including claims that it sterilizes 
medical devices. The notice states that use of a 
device that is promoted to sterilize or disinfect a 
medical device, but does not properly perform these 

recommends that users transition to an acceptable 

disinfection needs.

Our EndoSheath Technology Solution

We believe our EndoSheath technology is the solution to 

endoscopes. By developing a technology that provides 

EndoSheath endoscopy differs from conventional endoscopy 
through the use of a sterile, disposable cover or sheath that 
is placed onto the insertion tube, or patient contact area, of 

the functional endoscope and the patient. The EndoSheath 

part system – the reusable endoscope plus the EndoSheath 

problems of conventional endoscopes.

Our EndoSheath technology offers these key 
advantages:

”Always Sterile” Insertion Tube.

sheath and carries all the patient tissue material, such 

”Always Ready” Endoscope. 

consuming reprocessing routines as conventional endoscopes, 
the EndoSheath endoscope is ready for the next procedure in 
typically ten minutes.

Less Capital Costs

Because an EndoSheath endoscope is essentially ready on 

the insertion tube, physicians do not have to invest in the 
extensive inventory of conventional endoscopes necessary to 
operate a practice. In very busy hospital endoscopy suites, 
clinics and physician practices this capital savings may be 

applications (i.e. diagnostic or therapeutic) depending 

endoscopes.

Less Maintenance Costs

Because an EndoSheath endoscope does not undergo the 
rigorous, caustic reprocessing routine that a conventional 

lifetime of use. Additionally, many scope repairs occur due 

Increased Patient Throughput

for more procedures in a given day has become paramount. 
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and increased physician and facility revenue and pro!tability. 

healthcare facility setting that may see additional patients sent 
to their practice throughout the day.

Facilitates Procedures in Outpatient and Of!ce 
Settings

Since our EndoSheath endoscopy systems do not need to be 

phycisicans can easily manage their practices from their of!ces 

physician reimbursement is typically higher in an of!ce or 
outpatient setting than in the hospital.

Enhanced Safety

procedures, at facilities all over the country.” EndoSheath 

speci!cally nurses.

Our Value Proposition and Strategy

We believe our technology delivers signi!cant value to 
our customers – doctors, clinics and hospitals – through 
reduced capital, staff and service costs, and increased 
patient throughput, practice revenue, and pro!tability. Our 

endoscopes to service their patients and enables them to 
schedule more patient appointments in a single day. Our 

to a day or more to reprocess. We believe our EndoSheath 

endoscopy.

Our current strategic focus is to continue to transform 

customers, including expanding our communications, 
advertising and branding; 

bene!ts of our products;

as potential customers and reference and training 
centers;

strategic partners.

MEDICAL SEGMENT: PRODUCTS

Endoscopy Platforms

endoscopes facilitate diagnostic and therapeutic procedures. 

Series video endoscopes also feature pioneering functional 
aspects, including the elimination of an external light source, 

industry leading small diameter sizes and robust durability.

small diameter insertion tubes and portability options, through 
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EndoSheath Technology

We have developed EndoSheath technology for our proprietary 

easily slide and place the sheath onto the insertion tube of an 
endoscope. In addition, our EndoSheath technology has an 

tip, providing a clear image. Once installed, the disposable 

the patient. After the procedure is completed, the sheath 
easily slides off and is removed from the endoscope and 
discarded.

the sheath barrier is effective for microorganisms as small as 

based sheaths.

ENT (EAR, NOSE, AND THROAT)

ENT Endoscope Technology

internal structures of the nasal cavity, vocal folds, larynx and 

for a separate camera head, light cable and optical coupler. 

scope for of!ce and hospital based laryngeny care, and 

!ber laryngoscope primarily used for small cavity and 

videoscopes and !berscopes are manufactured by us and, 

physicians through our direct sales force in the U.S. and 
through distributors internationally.

ENT EndoSheath Technology

ENT EndoSheath disposable product line, as the production 

to them.
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UROLOGY

Urology Endoscope Technology

video and !ber cystoscopes, both utilizing our EndoSheath 
technology. We differentiate our cystoscopy system in a 
clinical setting by referring to the procedures using our system 
as EndoSheath cystoscopy.

a proprietary, sterile EndoSheath disposable. The sheath slides 
easily onto the insertion tube of the cystoscope; it includes 

tool delivery. The sheath is the only component that comes 

procedure.

continue to improve and re!ne the manufacturing of the 

Series processor. This video cystoscope eliminates the need for 
a separate camera head, light source and video monitor and 
the need for the physician to perform the entire procedure 

cystoscopes.

Urology EndoSheath Technology

capabilities as conventional cystoscopes.

GASTROENTEROLOGY (“GI”) AND  
PRIMARY CARE

GI Endoscope Technology

gastroenterologists, primary care physicians, bariatric 
surgeons and other physicians a practical methodology for 

disorders, in addition to obesity treatment. Our methodology 

separate camera head, light source and video monitor, and 
the need for the physician to perform the entire procedure 

in gastroenterology.

GI EndoSheath Technology

gastroenterologists, primary care physicians and others 

channel, providing the same capabilities as conventional 
endoscopes.



10 Vision-Sciences, Inc.

Part I Item 1 - Business

PULMONOLOGY

Pulmonology Endoscope Technology

management using our !ber and video bronchoscopes. Our 

based system eliminates the need for a separate camera 

the mouth and into the lungs, providing visualization of the 
lungs and the ability to perform a variety of diagnostic and 
therapeutic procedures.

Pulmonology EndoSheath Technology

We have introduced three EndoSheath models for video and 

management physician may use a very small diameter 

channel.

MEDICAL SEGMENT: SALES & MARKETING

The end users of our endoscopy systems, our EndoSheath 
technology and related products primarily consist of ENT 
doctors, urologists, gastroenterologists, primary care 
physicians, bariatric surgeons, pulmonologists and other 

and physicians’ private of!ces. Our medical devices may also 
be used by other physicians performing the procedures in 
alternate settings.

As part of our sale of the ENT EndoSheath disposable business 

no longer serve as the distributor for our ENT endoscopes 

ENT endoscopes through our direct sales force in the U.S. and 
through distributors internationally.

distribute our products to their local areas. In Europe, our 
distributors are managed directly from Belgium. With respect 

We periodically evaluate the effectiveness of all our sales 

International Sales and Sales to Major 
Customers

In the medical segment, sales to customers outside of the 

endoscope products are distributed internationally, until April 

sold internationally through our independent distributors in 

our medical segment net sales.

Backlog
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MEDICAL SEGMENT: RESEARCH & 
DEVELOPMENT (“R&D”)

We believe that our future success depends in part upon our 

to research and development.

New Product Development and Release

We continue to enhance our current family of videoscopes and 
improve and re!ne their manufacturing. With respect to our 

mouth or nose into the lungs, providing visualization of the 
lungs and the ability to perform a variety of diagnostic and 

based digital camera mounted on the far end, or distal tip, 

scopes from other manufacturers. Instead, our scopes are 

patient and the scope’s insertion tube.

endoscope for visually examining and passing instruments 
into the interior of the urethra (the tube that carries urine 
from the bladder to outside of the body). This revolutionary 

direct visualization to surgeons during minimally invasive 

MEDICAL SEGMENT: COMPETITION

We believe that the primary competitive bene!ts in the 

of our product offering, product reliability, price, physician 

Our ability to compete is directly affected by several factors, 

development and innovation capabilities, our ability to obtain 

Our current and future product lines face global competition, 

competitors may have greater !nancial resources, sales 

development, and manufacturing personnel and capabilities 

simplify the disinfection process, or signi!cantly improve the 

result in competition for our products.

We believe our proprietary EndoSheath technology platform 

our competition. Currently, all our competitors are selling 

disinfection procedures.
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MEDICAL SEGMENT: MANUFACTURING

Disposables (EndoSheath Technology)

We currently produce the EndoSheath line of disposable 

production machines and tools. Our EndoSheath technology 

third parties for the sterilization of all of our EndoSheath 
disposables.

Fiberscopes, Videoscopes, and Peripherals

(“Orangeburg”) facility, using purchased components and 

components and subassemblies are available from more 

MEDICAL SEGMENT: HEALTHCARE 
REIMBURSEMENT

medical devices such as our EndoSheath technology and 

plans to pay for some or all of the costs of the screening, 

party reimbursement depends upon factors such as the safety 

and effectiveness of the procedure, and reimbursement may 

party reimbursement is available for most procedures that 

EndoSheath disposables.

reimbursement amounts for procedures such as endoscopies. 
In most cases, payment is based upon amounts determined 

services. An RVU for a speci!c procedure is comprised of 

dollar value for a speci!c procedure.

to the hospital, the ambulatory surgery center (“ASC”) and 

the service in his or her of!ce and the of!ce bears the 
burden of overhead costs, the physician is reimbursed 

costs. If the physician performs the service in a hospital or 

the facility bears that !nancial burden. As it relates to our 

schedules for the hospital outpatient and physician payment 
for procedures that utilize our TNE EndoSheath endoscopy 

of!ces than if they performed those procedures in hospitals, 
as a result of the increased of!ce expense for the purchase of 

of!ces, than if they performed that procedure in the hospital, 
again because the increase in fee accommodates the cost of 
the device purchased by the physician practice.

We believe that the number of procedures performed in 
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for performing these procedures outside of hospital, or ASC. 

based upon the provider not having to purchase multiple 

increase. We believe our EndoSheath technology, combined 

physician services, represents a sound economic solution for 
physicians to perform diagnostic and therapeutic procedures 

reimbursement for our EndoSheath disposable.

MEDICAL SEGMENT: QUALITY AND 
REGULATORY

FDA Clearance

regulates clinical testing, manufacturing, labeling, distribution 
and promotion of medical devices in the U.S. Various states 

in commercial distribution into one of three classes, Class I, II, 
or III. This classi!cation is based on the controls necessary to 
reasonably ensure the safety and effectiveness of the medical 

effectiveness can reasonably be ensured through general 

some of the general controls. Class II devices are those devices 

through the use of special controls, such as performance 

If a manufacturer or distributor of medical devices can 

supported by various types of information demonstrating 
that the device is as safe and effective for its intended use as 

a manufacturer or distributor may not place the device into 

our products and could have a material adverse effect on us.

Noti!cations for each additional EndoSheath endoscopy 

Series videoscope systems that are currently in development, 
including our ureteroscope and spinoscope systems
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by a foreign country may be longer or shorter than that 

signi!cantly.

the patient if the device fails or malfunctions. Our current 
products sold in Canada generally fall into Classes II and III. All 

The European Union has adopted legislation, in the form 
of directives to be implemented in each member state, 

European Union. The directives include, among others, the 

regulating the design, manufacture, clinical trials, labeling, 
and vigilance reporting for medical devices. We have received 

system has been developed by the International Organization 

Quality Standards

as medical device manufacturers. As a result, these facilities 

regulations.

certi!cations.

The export of medical devices is also subject to regulation 

applicable regulations such as the recent changes to the 

MEDICAL SEGMENT: BUSINESS 
DEVELOPMENT

Exclusive Urology Supply Agreement with Stryker

ureteroscopes upon launch of this product line, expected to 

rights to distribute products, including cystoscopes, urology 
EndoSheath technology, and ureteroscopes manufactured by 
us, in North and Latin America, South America, China and 

and introduced them at the American Urological Association 

for purchases of scopes and EndoSheath technology to the 
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us for products supplied. There is no minimum amount of 

purchase an amount of products in order for us to retain all or 

material adverse effect on our !nancial condition.

SpineView Development and Supply Agreement

recorded as an advance from customer in our consolidated 

began selling our spinoscope and digital processing unit, a 

INDUSTRIAL SEGMENT: MACHIDA, INC.

INDUSTRIAL SEGMENT: PRODUCTS

types, including portable models, each speci!cally designed 

Modular (MBS)

Slim Lever — 

Knob —

borescopes. It comes in different con!gurations, 

Battery Operated Portable Flexible Borescope 
a small battery handle attaches to the scope and 

and sleeve, a light source, battery and handle and a 
carrying case.

Industrial Videoscope – 

line, the smallest diameter videoscope offered in the 

Portable Video Processor –

portability and accessibility in constrained areas, 

machidascope.com . 

INDUSTRIAL SEGMENT: SALES & MARKETING

representatives. 

International Sales and Sales to Major 
Customers

In the industrial segment, sales to customers outside of the 

segment net sales.
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Backlog

respectively,

INDUSTRIAL SEGMENT: NEW PRODUCT 
DEVELOPMENT

Our ability to custom design for speci!c applications, 

borescopes have become an indispensable tool for aircraft 

GE and Rolls Royce to ensure production of the most ef!cient 

INDUSTRIAL SEGMENT: RESEARCH & 
DEVELOPMENT

INDUSTRIAL SEGMENT: COMPETITION

history of product effectiveness, ease of use, product reliability 
and competitive pricing are the principal competitive factors 
to our success. Among our competitors are Olympus, GE 

INDUSTRIAL SEGMENT: MANUFACTURING

We assemble our borescopes for our industrial segment at 
our Orangeburg facility, using components and subassemblies 

certain proprietary components produced by us.

INDUSTRIAL SEGMENT: QUALITY AND 
REGULATORY

regulation.

PRODUCT LIABILITY INSURANCE

The nature of our products exposes us to signi!cant product 

appropriate, given our business, products, past sales levels 

adjustments should be made.

ENVIRONMENTAL REGULATION

Our operations are regulated under various federal, state, 

the management and disposal of hazardous substances and 

infrastructures in place to ensure that our operations are in 

expenditures, operating results, or competitive position.

RESEARCH AND DEVELOPMENT

We believe that our future success depends in part upon our 

is not borne by our customers.

PATENTS, INTELLECTUAL PROPERTY AND 
LICENSING

our technology and products through the use of patents, 

!le applications for and obtain patent, copyright and 

and con!dential information by nondisclosure policies and 
through the use of appropriate con!dentiality agreements. 
Our success depends in part on our ability to maintain patent 
protection for our products, to preserve our trade secrets 
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third parties. Our strategy includes a vigorous protection of 

have a material adverse effect on our business.

Patents

issued and have nine foreign patent applications pending. 
These patents relate to disposable sheaths for endoscopes 

applications.

Trademark Property

Sciences , EndoSheath , EndoWipe  and The 
Vision System .

EMPLOYEES

None of our employees are represented by a labor union. We 

depends in part on our continued ability to hire, assimilateand 

ITEM 1A - RISK FACTORS

You should carefully consider the risks and uncertainties we 
describe below and other information in this Annual Report 
or which is incorporated by reference before deciding to 
invest in, or retain, shares of our common stock. These are 
not the only risks and uncertainties that we face. Additional 
risks and uncertainties that we do not currently know about 
or that we currently believe are not material, or that we 
have not predicted, may also harm our business operations 
or adversely affect us. If any of these risks or uncertainties 
actually occurs, our business, !nancial condition, operating 
results or liquidity could be materially harmed.

We have a history of operating losses and we may not achieve 
or maintain pro!tability in the future.

We have incurred substantial operating losses since our 

a pro!table level of operations in the future. We anticipate a 

general business operations and capital expenditures. As of 

short (including regaining sales or pro!ts historically generated 

secure additional !nancing or reduce expenses or a combination 

impact on our !nancial condition. There can be no assurance 

terms acceptable to us, if at all.

Our risk related to the supply agreement with Stryker

these products in North and Latin America, South America, 

these products. If they do not purchase products from us 

these prepayments, if they do not do so by the end of the 
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Our failure to maintain our relationships with our key 
distributors on acceptable terms would have a material 
adverse effect on our results of operations and !nancial 
condition

purchase our products at the same levels as in prior years, 

serve as the distributor for our ENT endoscopes. Since 

our direct sales force in the U.S. and through distributors 

may have an adverse material negative effect on our future 

Failure to obtain sourcing of critical components on 
acceptable terms will have a material adverse effect 
on our results of operations and !nancial conditions

In our medical and industrial segments, certain components 
for our !berscopes and videoscopes are generally only 

to provide such parts could have a material and adverse 
effect on our !nancial condition and results of operations.

in part on our ability to manufacture these videoscopes 

customer demand. We do not have !xed long term supply 

to us, if at all, could have a material adverse effect on 
the sales of our videoscopes, their acceptance into the 

and manufacturing of these products is being done in 

the development and initiate manufacturing by our 

adversely affect the supply of video processors for our 
existing and planned videoscope products.

In the industrial segment, borescopes are assembled 
using components and subassemblies purchased from 
independent vendors. While most components and 
subassemblies are currently available from more than one 
supplier, certain critical components are currently purchased 

have long or short term contracts. Our failure to obtain a 

could materially adversely affect our business.

If we fail to effectively manage our distribution network or 
our sales force, our business, prospects and brand may be 
materially and adversely affected

We have a limited ability to manage the activities of our 

us; 

image among end users of our products and disrupt our 

healthcare sector to reduce improper payments received by 

purchase of pharmaceutical products and medical devices. 

As a result of the end of our ENT distribution agreement 

and continued to build a direct sales force in the U.S. We 
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sell our ENT products through our direct sales force in the 
U.S. and through distributors internationally. We have 

direct sales force, maintain a smaller effective independent 

of !nancial resources and management efforts, and the 

!nancial condition.

Our failure to effectively expand our marketing efforts may 
materially and adversely affect our business, prospects and 
brand

users and in managing product launches. We cannot assure 

from such expansion, may not be suf!cient to generate an 

We expect gross margins to vary over time, and our level of 
product gross margins may not be sustainable

Our level of product gross margins may not be sustainable 
and may continue to be adversely affected by numerous 

and video processors;

pricing, including the affect of foreign exchange 
rates for components purchased overseas; 

customers.

Our costs could substantially increase if we experience a 
signi!cant number of warranty claims

from product design and production processes, and if 

not accrue a signi!cant liability contingency for potential 

We believe that by using the historical data of our !berscope 

videoscope historical data represents a reasonable basis 

and could have a material adverse effect on our !nancial 
condition and results of operations.
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Part I Item 1A - Risk Factors

We may not succeed in sustaining a market for our 
videoscopes

cost effective fashion on acceptable terms; 

components; 

our family of videoscopes;

internationally; 

customers; 

timely manner; 

and bene!ts of procedures using our videoscope 
system as compared to other procedures; and 

disposables.

method for obtaining clinical diagnoses. As a result, our 

already several established industry players. We cannot 

sell our videoscopes in the future. We also cannot assure 
you that our videoscopes or any future enhancements to 

for our videoscopes, our business, !nancial condition and 

or enhancements by us or our competitors may cause our 
customers to cancel or postpone purchasing decisions for 

services or enhancements.

The effects of the ongoing global economic slowdown may 
impact our business, operating results or !nancial condition

negatively affect our business, operating results or !nancial 

to fund endoscope and EndoSheath disposable purchases, 

purchases of our products and services, or to not pay us 
or to delay paying us for previously purchased products. 

our products and services on a cash basis. In addition, any 

affect on our business.

Our stock price is volatile, and you may not be able to sell 
your shares for a pro!t

of distributors;

services; 

favorable terms; and 

In the past, companies that have experienced volatility in the 
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class action litigation. We may become the target of this 
type of litigation in the future. Securities litigation against 
us could result in substantial costs and divert management 

Rapid growth and a rapidly changing operating environment 
may strain our limited resources

services, or the creation of strategic alliances. This could 

customers. We may also experience dif!culties integrating 

strategy also depends in part on our ability to utilize our 
!nancial, operational and management resources and to 
attract, train, motivate and manage an increasing number 

devices and supplies; 

U.S.; 

videoscope family;

our products; 

development capabilities; 

devices; and 

products.

operate and manage our manufacturing operations to meet 

timely manner. Any loss of customers may result in reduced 
product sale revenues and could have a material adverse 
effect on our business.

Our inability to continue to hire and retain key employees 
could have a negative impact on our future operating results

Our success depends on the services of our senior 

and development, manufacturing, operations, accounting 

to recruit, hire, develop and retain a talented, competitive 

business objectives.

Our products and manufacturing practices are subject 
to regulation by the FDA and by other state and foreign 
regulatory agencies

Our products are medical devices and therefore subject to 
extensive regulation in the U.S. and in the foreign countries 

obtained may include signi!cant limitations on the uses of 

regulatory compliance by us more dif!cult in the future. 

delays, suspensions of clearances, seizures, recalls of 
products, operating restrictions or criminal prosecutions, 
and could have a material adverse effect on our operations.

Reimbursement from third-party healthcare payors 
is uncertain because of factors beyond our control, 
and changes in third-party healthcare payors’ policies 
could adversely affect our sales growth

a signi!cant portion of the cost of a patient’s medical 
expenses. There is no uniform policy of reimbursement 
among all these payers. We believe that reimbursement is 
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an important factor to the success of our product sales.

developing increasingly sophisticated methods of controlling 
healthcare costs through prospective reimbursement 
and capitation programs, group purchasing, redesign of 

effective methods of delivering healthcare. These types of 

and rates may change. We believe that the failure of users 

our EndoSheath disposable .

Competition in our industry is intense, and many of our 
competitors have greater resources than we do

sell and develop face competition primarily from medical 

Storz. In addition, any company that is able to signi!cantly 

the cleaning process, or signi!cantly improve the current 

competition for our products.

The principal competitors for our industrial products 

potential competitors have far greater !nancial resources, 
research and development personnel, and manufacturing 

other companies to gain enhanced name recognition and 

lines. In addition, it is possible that other large healthcare 

future.

Our ability to compete effectively depends upon our 
ability to distinguish our brand and our products from 

applications needs of customers and patients; 

and introductions; and 

New product development in the medical device and supply 
industry is both costly and labor intensive and has a very 
low rate of successful commercialization

our existing products and technologies and to develop and 

successfully completed; (ii) necessary regulatory clearances 

We may also be unable to locate suitable products or 

material adverse effect on our !nancial condition and 
results of operations.

If we do not continue to develop and commercialize new 
products and identify new markets for our products and 
technologies we may not remain competitive, and our 
revenues and operating results could suffer

Our industry is subject to continuous technological 

as other companies successfully design and commercialize 

for and applications of existing products and technology. 
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expenditures in an effort to focus our resources on selling 

products and technology could become obsolete and our 
revenues and operating results could be adversely affected.

We have spent a signi!cant amount of time and resources 
on research and development projects, in order to develop 

factors including development delays, regulatory delays, 

a product’s development prior to regulatory approval. 
We may also experience an unfavorable impact on our 

Product quality problems could lead to reduced revenue, 
gross margins and net income

We produce highly complex videoscope products that 

in individual products or ones that could affect numerous 

reduce sales opportunities, or affect gross margins. In the 

provide remediation in response to the discovery of defects 

no assurance that such a remediation, depending on the 

inability to cure a product defect could result in the failure 

could have a material impact on our revenue, margins, and 
net income.

Product liability suits against us may result in expensive and 
time consuming litigation, payment of substantial damages, 
and an increase in our insurance rates

The development, manufacture, and sale of our products 

maintain product liability insurance and believe that our 

past sales levels, our anticipated sales levels for !scal 

adjust our coverage accordingly. There can be no assurance 

to us on acceptable terms, or that product liability claims 

successfully asserted against us in the future.

We sell our products in numerous international markets

We sell some of our products in foreign countries, and 

distributors; 

economic instability.

respectively.

Our operating results could be negatively impacted by 
economic, political or other developments in countries in 
which we do business

or increase the costs of, the transfer of goods across 
international borders could have a material adverse effect 
on our business.

We transport some of our goods across international 

more intense scrutiny of goods that are transported across 
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increase in costs due to such delays in delivering goods to our 

costs of the transfer of goods across international borders 
could have a material adverse effect on our business.

Conditions in Israel affect our operations and may limit our 
ability to produce and sell our products

and produce some of our components and parts, the 

and produce some of our products. Our operations could be 
adversely affected by current hostilities involving Israel and 

terrorist organization. Although the current hostilities in 
Israel have had no immediate and direct impact on us, the 

or !nancial condition of Israel, may adversely affect the 

us. We cannot assure you that ongoing hostilities related to 

or on our share price.

In addition, because some of the components of 
our manufacturing and research and development 

disruption of our manufacturing, and research and 

us for losses that may occur, and any losses or damages 
sustained by us could have a material adverse effect on our 
business.

Currency exchange rate "uctuations could adversely affect 
our operating results

Because some of our business includes international 
business transactions, costs and prices of our products or 
components in overseas countries are affected by foreign 
exchange rate changes. As a result, foreign exchange rate 

results and !nancial condition.

We are exposed to credit risk of some of our customers

U.S. We monitor individual customer payment capability in 

exposure for doubtful accounts. Beyond our open credit 

customer !nancing and facilitation of leasing arrangements, 

in place that are designed to monitor and mitigate the 

and have a material adverse effect on our operating 
results and !nancial condition. We maintain estimated 

distributors tend to have more limited !nancial resources 

meet payment obligations.

We may not be able to protect our intellectual property 
rights or technology effectively

Our success depends in part on our ability to maintain 
patent protection for our products, to preserve our trade 

rights of third parties. There can be no assurance that our 

challenge the validity of, any patents issued to us. There 

not be able to independently develop such information. 
In addition, in the event that another party infringes our 
patent rights or other proprietary rights, the enforcement of 
such rights is at our option and can be a lengthy and costly 

be no assurance that claims alleging infringement by us of 

respect to some or all of our products may be affected, 
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become pro!table.

There can be no assurance that our pending patent 

of, any patents issued to us. In addition, in the event that 
another party infringes our patent rights, the enforcement 
of such rights is at our option and can be a lengthy and 

Some of the technology used in, and that may be important 
to, our products is not covered by any patent or patent 

sign con!dentiality agreements, and by limiting access by 

the unauthorized disclosure or use of this information, or 

the enforcement of our trade secret rights can be lengthy 

We may attempt to acquire new products or technologies, 
and if we are unable to successfully complete these 
acquisitions or to integrate acquired businesses, products, 
technologies or employees, we may fail to realize expected 
bene!ts or harm our existing business.

changing technologies, customer demands and competitive 

products or technologies rather than through internal 

candidates can be dif!cult, time consuming and costly, 

into our operations, and the process of integration could be 
expensive, time consuming and may strain our resources. 

debt, contingent liabilities or expenses, or other charges 

could harm our business and affect our !nancial results or 

Our industrial segment’s !nancial performance is 
substantially dependent on the conditions of the commercial 
aviation industry

economic conditions, and are directly tied to the economic 
conditions in the commercial aviation and defense 

The challenging operating environment currently faced 
by commercial airlines is expected to continue. As a 
result, capital spending by commercial airlines and aircraft 

factors, including current and predicted traf!c levels, 

airline pro!ts, airline consolidation, airline insolvencies, 
competition, the retirement of older aircraft, regulatory 
changes, terrorism and related safety concerns, general 

health issues could dramatically reduce both the demand 

sales and margins. A reduction in capital spending in the 
commercial aviation or defense industries could have a 

could have an adverse effect on our !nancial performance 
or results of operations.

Our of!cers and directors have the ability to exercise 
signi!cant control over the Company

the Company. As a result, our directors and of!cers exercise 

approval, including the election of directors and approval 
of signi!cant corporate transactions. This concentration of 

change in control of the Company or forcing management 

bene!t of management but not in the interest of the 
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Our common stock may be thinly traded, so you may be 
unable to sell at or near “ask” prices or at all if you need 
to sell your shares to raise money or otherwise desire to 
liquidate your shares.

the purchase of our shares until such time as our share price 

We cannot give you any assurance that a broader or more 

develop or be sustained, or that current trading levels 

days, subject to any grace or cure period and subject to 

may be limited to OTC Bulletin Board. This may further 
limit our trading volume because many major institutional 

volatile, and thinly traded.

ITEM 1B - UNRESOLVED STAFF 
COMMENTS

None.

ITEM 2 - PROPERTIES

that the physical characteristics and layouts of these facilities 

Canada.

ITEM 3 - LEGAL PROCEEDINGS

any of our properties are subject.

ITEM 4 - (REMOVED AND RESERVED)

Part I Item 1B - Unresolved Staff Comments
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PART II

ITEM 5 - MARKET FOR THE REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER 
MATTERS AND ISSUER PURCHASES OF EQUITY SECURITIES

Fiscal Year Ended March 31, 2011 High Low

Fiscal Year Ended March 31, 2010 High Low

DIVIDEND POLICY
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OVERVIEW OF EQUITY COMPENSATION PLANS

(A) (B) (C)

Plan Category

Number of securities to 
be issued upon exercise 
of outstanding options, 

warrants, and rights (i)(ii)

Weighted average 
exercise price of 

outstanding options, 
warrants, and rights

Number of securities 
remaining available for 
future issuance under 

equity compensation plans 
(excluding column (A)) (i)(ii)

Equity compensation plans approved 

by security holders 

7,210,216  $1.82 1,994,575

Equity compensation plans not 

approved by security holders

— — —

Total 7,210,216  $1.82 1,994,575

RECENT SALES OF UNREGISTERED SECURITIES; PURCHASES OF EQUITY SECURITIES

under the Securities Act.

Part II Item 5 - Market for the Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of  
   Equity Securities
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ITEM 6 - SELECTED FINANCIAL DATA
We are a smaller reporting company, as de!ned in Rule  

ITEM 7 - MANAGEMENT’S DISCUSSION 
AND ANALYSIS OF FINANCIAL 
CONDITIONS AND RESULTS OF 
OPERATIONS

The following discussion and analysis should be read in 
conjunction with the Consolidated Financial Statements 
and re-lated notes included elsewhere in this Report.

OVERVIEW OF BUSINESS OPERATIONS

invasive access to areas not readily visible to the human 

direct sales representatives in the United States (“U.S.”) and 

and faces different opportunities and challenges.

Our medical segment designs, manufactures, and sells our 

On EndoSheath technology, for a variety of specialties and 

ENT (ear, nose, and throat), urology, gastroenterology (“GI”), 

no longer serve as the distributor for our ENT endoscopes 

ENT endoscopes through our direct sales force in the U.S. 
and through distributors internationally. We manufacture 

and sell our TNE scopes and EndoSheath technology to GI 

as part of their practice, in addition to bariatric surgeons. 

EndoSheath technology for bronchoscopy to pulmonologists, 

related physicians.

variety of users, primarily in the aircraft engine manufacturing 
and aircraft engine maintenance industries. A borescope is an 
instrument that uses optical !bers for the visual inspection of 

engines, casting parts and ground turbines, among other 

of advanced standard features normally found only in custom 

borescopes. 

New Product Releases

We continue to enhance our current family of videoscopes 
and improve and re!ne their manufacturing. With respect to 

mouth or nose into the lungs, providing visualization of the 
lungs and the ability to perform a variety of diagnostic and 

Private Placement

number of investors in a private placement for aggregate 

Part II Item 6 - Selected Financial Data
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purposes. We granted the investors in this private placement 

registration statement relating to an offering of any of our 

their securities in that registration statement. The investors in 

to register the sale of their shares.  

Line of Credit – Related Party

against the Loan (an “Advance”) accrue interest at a per 

annual principal amount of the outstanding Advances under 

availability of advances under the Loan is subject to customary 

to prepay all amounts outstanding under the Loan upon a 

other !nancing or consummate a sale or license of assets, 

proceeds from this !nancing.

(the “Additional Warrant Shares”) to purchase up to an 

of the amount of the Additional Warrant Shares multiplied 

million. A portion of the Additional Warrant Shares vested on 

under the Loan.

CRITICAL ACCOUNTING POLICIES AND 
ESTIMATES

that affect the amounts reported in the !nancial statements 

estimates and assumptions on an ongoing basis. Estimates 

various other assumptions that are believed to be reasonable 

liabilities that are not readily apparent from other sources. 
Actual results may differ from these estimates under different 
assumptions or conditions.

policies is important in obtaining an overall understanding of 
the consolidated !nancial statements.

Revenue Recognition

that an arrangement exists; (ii) delivery has occurred or 

(iv) collectability is reasonably assured; and (v) the fair value of 

(iv) above is based on management’s judgment regarding the 
collectability of invoices for products and services delivered to 
customers. Should changes in conditions cause management 
to determine this criteria is not met for certain future 
transactions, revenue recognized for any reporting period 

title passes to the customer, generally upon shipment of our 

Part II Item 7 - Management’s Discussion and Analysis of Financial Condition and Results of Operations
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step process. The !rst step is recognition of revenue for 

shipping point. The second step is recognition of revenue 

sells the products to their end customers, based upon reports 

condition.

Stock Based Compensation

four years for employees. We use historical data to estimate 
expected employee behaviors related to option exercises and 
forfeitures and included these expected forfeitures as a part 

periodically revalued as the options vest, and are recognized 
as an expense over the related period of service or the vesting 

Income Taxes

of the liability method be used for income taxes. Under this 
method, deferred tax assets and liabilities are determined 

basis of assets and liabilities and are measured using enacted 

the differences reverse. Any resulting net deferred tax assets 
are evaluated for recoverability and, accordingly, a valuation 

in income taxes recognized in the !nancial statement. 
This interpretation prescribes a recognition threshold and 
measurement attribute for the !nancial statement recognition 

recognition of interest and penalties related to income taxes. 
We have elected to treat interest and penalties, to the extent 
they arise, as a component of income taxes.

Deferred Debt Cost

or revolving loan agreement over the applicable term to 
maturity of the agreement. These costs are amortized as debt 
cost expense in our consolidated statement of operations. 
The costs are amortized over the term of the line of credit or 

effective interest method.

Out-of-Period Adjustment

million for the reversal of a provision for sales and use tax 
related matters to correct a cumulative error from a prior 

for these periods.

Part II Item 7 - Management’s Discussion and Analysis of Financial Condition and Results of Operations
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RESULTS OF OPERATIONS (DOLLARS IN 
THOUSANDS, EXCEPT PER SHARE AMOUNTS)

Net Sales

Fiscal Year Ended March 31,

Market/Category 2011 2010

ENT and TNE  $2,448  $2,875 

Urology  3,731  2,245 

Bronchoscopy  616  545 

SpineView  93  225 

Repairs, peripherals, and accessories  1,483  2,013 

Total medical net sales  $8,371  $7,903 

Borescopes  1,799  2,153 

Repairs  729  754 

Total industrial net sales  $2,528  $2,907 

Net sales  $10,899  $10,810 

Net Sales – Medical Segment

ENT and TNE Markets

Fiscal Year Ended March 31,

ENT and TNE Markets 2011 2010

Slide-On EndoSheaths  $53  $72 

Endoscopes  2,395  2,803 

Total ENT and TNE net sales  $2,448  $2,875 

Percent decrease -15% --

Fiscal Year Ended March 31,

Geographic Location 2011 2010

Domestic 

Slide-On EndoSheaths  $52  $69 

Endoscopes  2,111  2,798 

Sub-total domestic net sales  2,163  2,867 

International 

Slide-On EndoSheaths  1  3 

Endoscopes  284  5 

Sub-total international net sales  285  8 

Total ENT and TNE net sales  $2,448  $2,875 

Urology Market

Fiscal Year Ended March 31,

Urology Market 2011 2010

Slide-On EndoSheaths  $2,141  $1,326 

Endoscopes  1,590  919 

Total urology net sales  $3,731  $2,245 

Percent increase 66% --

Fiscal Year Ended March 31,

Geographic Location 2011 2010

Domestic 

Slide-On EndoSheaths  $1,019  $470 

Endoscopes  925  387 

Sub-total domestic net sales  1,944  857 

International 

Slide-On EndoSheaths  1,122  856 

Endoscopes  665  532 

Sub-total international net sales  1,787  1,388 

Total urology net sales  $3,731  $2,245 

Part II Item 7 - Management’s Discussion and Analysis of Financial Condition and Results of Operations
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Bronchoscopy Market 

Fiscal Year Ended March 31,

Bronchoscopy Market 2011 2010

Slide-On EndoSheaths  $98  $52 

Endoscopes  518  493 

Total bronchoscopy net sales  $616  $545 

Percent increase 13% --

Fiscal Year Ended March 31,

Geographic Location 2011 2010

Domestic 

Slide-On EndoSheaths  $25  $15 

Endoscopes  133  237 

Sub-total domestic net sales  158  252 

International 

Slide-On EndoSheaths  73  37 

Endoscopes  385  256 

Sub-total international net sales  458  293 

Total bronchoscopy net sales  $616  $545 

million). 

SpineView

development of the spinoscope prototype. We began selling 
our spinoscope and digital processing unit, a component of 

(recorded as an advance from customer in our consolidated 

Repairs, Peripherals, and Accessories
Net sales of repairs, peripherals, and accessories decreased 

of peripherals and accessories for our ENT endoscopes to 

Net Sales – Industrial Segment

Gross Pro!t (Net Sales Less Cost of Sales)

Fiscal Year Ended March 31,

Gross Pro!t (Loss) 2011 2010

Medical  $2,149  $(233)

As percentage of net sales 26% -3%

Industrial  771  1,245 

As percentage of net sales 30% 43%

Gross pro!t  $2,920  $1,012 

Gross margin percentage 27% 9%

million);

percentage impact). 

Gross Pro!t (Loss) – Medical Segment

million);

Part II Item 7 - Management’s Discussion and Analysis of Financial Condition and Results of Operations
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percentage impact). 

Gross Pro!t – Industrial Segment

Operating Expenses (Selling, General, and Administrative 
(“SG&A”) and Research and Development (“R&D”)

Fiscal Year Ended March 31,

Operating Expenses 2011 2010

SG&A expenses

Medical  $9,985  $9,554 

Industrial  786  936 

Total SG&A expenses  10,771  10,490 

R&D expenses

Medical  3,511  3,287 

Industrial  -    -   

Total R&D expenses  3,511  3,287 

Total operating expenses  $14,282  $13,777 

primarily attributable to higher SG&A expenses in our medical 

SG&A Expenses – Medical Segment

based compensation and higher sales commissions due to the 

million) 

SG&A Expenses – Industrial Segment

R&D Expenses – Medical Segment

R&D Expenses – Industrial Segment

Other (Expense) Income

Fiscal Year Ended March 31,

Other (Expense) Income 2011 2010

Interest income  $8  $4 

Interest expense  (333)  (12)

Debt cost expense  (141)  (31)

Other, net  (6)  (2)

Other expense, net  $(472)  $(41)

Interest Income

Interest Expense

Debt Cost Expense

Part II Item 7 - Management’s Discussion and Analysis of Financial Condition and Results of Operations
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Other, Net

attributable to foreign exchange translation losses.

Income Tax Provision (Bene!t)

Net Loss

Fiscal Year Ended March 31,

Net Loss 2011 2010

Loss before provision for income taxes  $(11,834)  $(12,806)

Income tax provision (bene!t)  9  (382)

Net loss  $(11,843)  $(12,424)

Subsequent Event

Liquidity and Capital Resources

inventories to support expected orders to ful!ll the customer 

We have incurred losses since our inception, and losses 

to our ENT EndoSheath technology business, and the sale 

(including regaining sales or pro!ts historically generated 

need to either secure additional !nancing or reduce expenses 

a material adverse impact on our prospects and !nancial 
condition. There can be no assurance that any contemplated 

suf!cient level.  

Part II Item 7 - Management’s Discussion and Analysis of Financial Condition and Results of Operations
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Contractual Obligations

to be able to meet our obligations in the ordinary course. 

Contractual 
Obligation

Payments Due by Period

Total

Less 
Than
1 Year

1 - 3
Years

3 - 5
Years

More 
Than

5 Years

Of!ce lease 
commitments  $1,707  $453  $768  $486  $-   

Capital lease 
obligations  158  76  82  -    -   

Line of credit—
related party  5,000  -    5,000  -    -   

Total 
contractual 
obligations  $6,865  $529  $5,850  $486  $-   

Off-Balance Sheet Arrangements

arrangements.

Accounting Standards Updates Not Yet Effective

purchases, sales, issuances, and settlements relating to Level 

about the level of disaggregation and about inputs and 

ITEM 7A - QUANTITATIVE AND 
QUALITATIVE DISCLOSURES ABOUT 
MARKET RISK

ITEM 8 - FINANCIAL STATEMENTS AND 
SUPPLEMENTARY DATA

ITEM 9 - CHANGES IN AND 
DISAGREEMENTS WITH ACCOUNTANTS 
ON ACCOUNTING AND FINANCIAL 
DISCLOSURE

Not applicable.

ITEM 9A - CONTROLS AND PROCEDURES

Evaluation of Disclosure Controls and 
Procedures

participation of our senior management, including our 

Part II Item 7A - Quantitative and Qualitative Disclosures About Market Risk
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Changes in Internal Control over Financial 
Reporting

affect, our internal control over !nancial reporting.

Management’s Annual Report on Internal 
Control over Financial Reporting

is designed to provide reasonable assurance regarding the 
reliability of !nancial reporting and preparation of !nancial 

conducted an assessment of the design and effectiveness of 

on this assessment, management concluded that our internal 

As a smaller reporting company, this annual report is not 

public accounting !rm regarding internal control over 
!nancial reporting. 

ITEM 9B - OTHER INFORMATION

None.

Part II Item 7A - Quantitative and Qualitative Disclosures About Market Risk
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PART III

ITEM 10. DIRECTORS, EXECUTIVE 
OFFICERS, AND CORPORATE 
GOVERNANCE

Executive Of!cers of Our Company

Warren Bielke,

Of!cer of InStent, Inc., a medical device manufacturer that 

Instrument Corporation, a medical instrument company, 

Katherine L. Wolf

Business School and a B.A. from Williams College.

Mark S. Landman

roles in product development, project management,

manufacturing engineering, and material control from that 

Jitendra Patel

division.

Of!cers are elected on an annual basis and serve at the 

We have adopted a Code of Ethics applicable to our 
directors, of!cers, and employees and those of our 
subsidiaries, including our principal executive of!cer, the 
principal !nancial of!cer, the principal accounting of!cer, 
the corporate controller, and other of!cers of the Company 

our senior of!cers, to read and to adhere to the Code of 

compliance and ethics program involves the administration 
of, training regarding and enforcement of the Code of Ethics 

Employees are expected to report any conduct that they 
believe in good faith to be an actual or apparent violation of 
the Code of Conduct. Our Code of Conduct, as amended, is 

executive of!cers from a provision to the Code of Conduct 

by reference from our de!nitive proxy statement to be !led 

ITEM 11 - EXECUTIVE COMPENSATION

reference from our de!nitive proxy statement to be !led 



Vision-Sciences, Inc.

 ITEM 12 - SECURITY OWNERSHIP 
OF CERTAIN BENEFICIAL OWNERS 
AND MANAGEMENT AND RELATED 
STOCKHOLDER MATTERS

reference from our de!nitive proxy statement to be !led 

ITEM 13 - CERTAIN RELATIONSHIPS AND 
RELATED TRANSACTIONS AND DIRECTOR 
INDEPENDENCE

reference from our de!nitive proxy statement to be !led 

ITEM 14 - PRINCIPAL ACCOUNTANTS 
FEES AND SERVICES

reference from our de!nitive proxy statement to be !led 

Part III  Item 12 - Security Ownership of Certain Bene!cial Owners and Management and Related Stockholder Mattersties
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È
PART IV

ITEM 15 - EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

(a) 1. Financial Statements

        

(a) 2. Financial Statement Schedules

consolidated !nancial statements or notes thereto.

3. Exhibits

 

Exhibit Description of Exhibit
Amended and Restated Certi!cate of Incorporation of the Company, as amended to date (Incorporated by 
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Exhibit Description of Exhibit

Subsidiaries of the Company

Commission.

Part V Item 15 - Exhibits and Financial Statement Schedules
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SIGNATURES

report to be signed on its behalf by the undersigned, thereunto duly authorized.

  VISION SCIENCES, INC.

  

Interim Chief Executive Of!ce

on behalf of the Registrant and in the capacities and on the dates indicated.

 Signature  Title      Date

     
L. Wolf
Wolf

     

   
W. Anderson

Anderson
      

      
Oneda
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VISION-SCIENCES, INC. AND SUBSIDIARIES

Index to Consolidated Financial Statements

Report of  ...................................................................
Report of  ..............................................
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Consolidated Statements of Operations ........................................................................................................................
Consolidated Statements ...........................................................................................................
Consolidated Statements   .......................................................................................................................  
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

Board of Directors and Stockholders 
Vision-Sciences, Inc. 
Orangeburg, New York

!nancial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion on these 
!nancial statements based on our audit.

of its internal control over !nancial reporting. Our audit included consideration of internal control over !nancial reporting as a 
basis for designing audit procedures that are appropriate in the circumstances, but not for the purpose of expressing an opinion 

audit also includes examining, on a test basis, evidence supporting the amounts and disclosures in the !nancial statements, 

!nancial statement presentation. We believe that our audit provides a reasonable basis for our opinion.

In our opinion, the consolidated !nancial statements referred to above present fairly, in all material respects, the consolidated 

United States of America.
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REPORT OF INDEPENDENT REGISTERED  
PUBLIC ACCOUNTING FIRM

Board of Directors and Stockholders 
Vision-Sciences, Inc. 
Orangeburg, New York

!nancial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion on these 
!nancial statements based on our audit.

of its internal control over !nancial reporting. Our audit included consideration of internal control over !nancial reporting as a 
basis for designing audit procedures that are appropriate in the circumstances, but not for the purpose of expressing an opinion 

audit also includes examining, on a test basis, evidence supporting the amounts and disclosures in the !nancial statements, 

!nancial statement presentation. We believe that our audit provides a reasonable basis for our opinion.

In our opinion, the consolidated !nancial statements referred to above present fairly, in all material respects, the !nancial 
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VISION-SCIENCES, INC. AND SUBSIDIARIES

Consolidated Balance Sheets

March 31,

(In thousands, except share and per share amounts) 2011 2010

ASSETS

Current assets:

Inventories, net 

Total current assets  17,200  9,195 

Leasehold improvements 

Less—accumulated depreciation and amortization 

Total assets  $19,766  $11,499 

LIABILITIES AND STOCKHOLDERS' EQUITY

Current liabilities:

Capital lease obligations 

Accounts payable 

Accrued expenses 

Accrued compensation

Advances from customers

Total current liabilities  8,167  3,013 

Line of credit—related party

Capital lease obligations, net of current portion 

Total liabilities  13,242  5,574 

Commitments and Contingencies

Stockholders’ equity:

Accumulated de!cit 

Total stockholders’ equity  6,524  5,925 

Total liabilities and stockholders’ equity  $19,766  $11,499 

See notes to consolidated !nancial statements.

Part IV Item 15 - Exhibits and Financial Statement Schedules
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VISION-SCIENCES, INC. AND SUBSIDIARIES

Consolidated Statements of Operations

Fiscal Year Ended March 31,
(In thousands, except share and per share amounts) 2011 2010

Net sales 

Cost of sales 

Gross pro!t

Selling, general, and administrative expenses 

Research and development expenses 

Operating loss

Interest income 

Interest expense 

Other, net

Loss before provision for income taxes 

Income tax provision (bene!t)

Net loss  $(11,843)  $(12,424)

Net loss per common share - basic and diluted  $(0.31)  $(0.34)

Weighted average number of shares outstanding - basic and diluted  38,318  36,853 

 See notes to consolidated !nancial statements.
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VISION-SCIENCES, INC. AND SUBSIDIARIES

Consolidated Statements of Changes in Shareholders’ Equity and Comprehensive Income (Loss)

Common Stock Additional Total
Number $0.01 Paid-in Accumulated Stockholders’
of Shares Par Value Capital De!cit Equity

Balance at March 31, 2009  36,818  $368  $80,031  $(63,988)  $16,411 

Net loss 

Balance at March 31, 2010  36,856  369 81,968 (76,412) 5,925

Net loss 

Balance at March 31, 2011  44,025  $440  $94,339  $(88,255)  $6,524 

See notes to consolidated !nancial statements.

Part IV Item 15 - Exhibits and Financial Statement Schedules
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VISION-SCIENCES, INC. AND SUBSIDIARIES

Consolidated Statements of Cash Flows

Fiscal Year Ended March 31, 

2011 2010

Cash #ows from operating activities:

Net loss 

(Recovery of) provision for losses on accounts receivable

Loss on sale of investments

Accounts receivable 

Inventories 

Other assets

Accounts payable 

Accrued expenses 

Accrued compensation 

Advances from customers

Net cash used in operating activities  (6,621)  (8,832)

Cash #ows from investing activities:

Net cash provided by investing activities   178  6,898 

Cash #ows from !nancing activities:

Advances on line of credit

Net cash provided by !nancing activities  13,083  2,491 

Net increase in cash and cash equivalents  6,640  557 

Cash and cash equivalents at March 31  $9,180  $2,540 

Supplemental disclosure of cash #ow information:

Interest

Income taxes

 See notes to consolidated !nancial statements !nancial statements.
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VISION-SCIENCES, INC. AND SUBSIDIARIES

Notes to the consolidated !nancial statements 
(Dollars in thousands, except per share 
amounts)

NOTE 1. THE COMPANY AND SUMMARY 
OF SIGNIFICANT ACCOUNTING POLICIES

Company Overview

provide minimally invasive access to areas not readily visible 
to the human eye. Our products are sold throughout the 

and Europe. 

Sciences , EndoSheath , EndoWipe  and The 
Vision System . Not all products referenced in this report are 
approved or cleared for sale, distribution, or use.

and faces different opportunities and challenges.

Our medical segment designs, manufactures and sells our 

EndoSheath technology referred to as a sheath or EndoSheath 

variety of users, primarily in the aircraft engine manufacturing 
and aircraft engine maintenance industries. A borescope is an 
instrument that uses optical !bers for the visual inspection of 

engines, casting parts and ground turbines, among other 
items. 

Liquidity and Capital Resources

We have incurred losses since our inception, and losses 

to our ENT EndoSheath technology business, and the sale 

(including regaining sales or pro!ts historically generated 

need to either secure additional !nancing or reduce expenses 

a material adverse impact on our prospects and !nancial 
condition. There can be no assurance that any contemplated 

suf!cient level.  

Principles of Consolidation

The consolidated !nancial statements include the accounts 

All intercompany balances and transactions have been 
eliminated.

Use of Estimates

accounting principles generally accepted in the United States 

assumptions that affect the reported amounts of assets and 
liabilities and disclosure of contingent assets and liabilities at 
the date of the !nancial statements and the reported amounts 
of revenues and expenses during the reporting period. The 

based compensation. Actual results could differ from those 
estimates.
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Out-of-Period Adjustment

million for the reversal of a provision for sales and use tax 
related matters to correct a cumulative error from a prior 

for these periods.

Revenue Recognition

that an arrangement exists; (ii) delivery has occurred or 

(iv) collectability is reasonably assured; and (v) the fair value of 

(iv) above is based on management’s judgment regarding the 
collectability of invoices for products and services delivered to 
customers. Should changes in conditions cause management 
to determine this criteria is not met for certain future 
transactions, revenue recognized for any reporting period 

title passes to the customer, generally upon shipment of our 

step process. The !rst step is recognition of revenue for 

shipping point. The second step is recognition of revenue 

sells the products to their end customers, based upon reports 

condition.

Research and Development Expenses

redesign are charged to expense as incurred.

Depreciation and Amortization

various assets, or for leasehold improvements, over the term 
of the lease, if shorter. The estimated useful lives for each 

Asset Classi!cation Estimated Useful Life

Leasehold improvements

Intangible assets 

Stock Based Compensation

four years for employees. We use historical data to estimate 
expected employee behaviors related to option exercises and 
forfeitures and included these expected forfeitures as a part 

periodically revalued as the options vest, and are recognized 
as an expense over the related period of service or the vesting 

Income Taxes

prescribes that the use of the liability method be used for 
income taxes. Under this method, deferred tax assets and 
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!nancial reporting and tax basis of assets and liabilities and are 

net deferred tax assets are evaluated for recoverability and, 

in income taxes recognized in the !nancial statement. 
This interpretation prescribes a recognition threshold and 
measurement attribute for the !nancial statement recognition 

recognition of interest and penalties related to income taxes. 
We have elected to treat interest and penalties, to the extent 
they arise, as a component of income taxes.

Foreign Currency Transactions

We charge foreign currency exchange gains or losses in 

Basic and Diluted Net Loss per Common Share

Basic net loss per share is calculated by dividing the net loss by 

share is the same as basic net loss per common share, as the 

the calculation of fully diluted net loss per share since their 

Concentration of Credit Risk

relates to certain domestic and international customers to 

not experienced any signi!cant credit losses related to any 
individual customer or group of customers in any particular 
industry or geographic area.

Fiscal Year Ended 
March 31,
2011 2010

Medical segment

sales

Industrial segment

United Technology Corporation

sales

Cash and Cash Equivalents

or less, consisting of certi!cates of deposits and a money 

Short-Term Investments

March 31, 2010

Amortized
Cost

Gross Unrealized

Held to maturity less 
than one year: Gains Losses

Fair 
Value

Certi!cates of deposit  $447  $-    $1  $446 

Total short-term 
investments  $447  $-    $1  $446 

Fair Value Measurements

other current assets, accounts payable, accrued expenses, 
and capital lease obligations approximate fair value due to 

value.

Part IV Item 15 - Exhibits and Financial Statement Schedules



Vision-Sciences, Inc.

Part IV Item 15 - Exhibits and Financial Statement Schedules

Allowance for Doubtful Accounts 

estimated losses resulting from the inability of our customers 

trade receivables at estimated net realizable value. We rely 

collection losses on existing receivables, determined based on 
historical trends. 

Inventories

obsolete due to age, changes in technology, and other 

March 31,
2011 2010

Inventories, net

Property and Equipment

depreciation and amortization. Additions and improvements 

as incurred. Asset and accumulated depreciation accounts 

Other Assets

Long-Lived Assets

circumstances indicate that the carrying amounts of the 
assets may not be recoverable. We believe that the carrying 

Deferred Debt Cost

or revolving loan agreement over the applicable term to 
maturity of the agreement. These costs are amortized as debt 
cost expense in our consolidated statement of operations. 
The costs are amortized over the term of the line of credit or 

effective interest method.

Accounting Standards Updates Not Yet Effective

It also clari!es existing fair value disclosures about the level 

have a material effect on our results of operations, !nancial 
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NOTE 2. PRIVATE PLACEMENT

NOTE 3. SEGMENT INFORMATION

decisions. We have no intersegment revenue.

Fiscal Year Ended March 31, 2011 Medical Industrial Adjustments* Consolidated
Net sales

Gross pro!t

Operating loss

Assets

Expenditures for !xed assets 

2010
Net sales

Gross (loss) pro!t

Operating (loss) income

Assets

Expenditures for !xed assets  

March 31,
*Adjustments 2011 2010
Intercompany eliminations 

Investment in subsidiaries

Total adjustments

Part IV Item 15 - Exhibits and Financial Statement Schedules
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Fiscal Year Ended 
March 31, 

2011 2010
Operating loss

Interest expense, net

Other, net

Loss before provision 
for income taxes 

location of the external customer. No individual foreign 

Fiscal Year Ended March 31,

2011 2010

United States   $7,277 67%  $7,866 81%

Europe   2,797 26%  2,231 12%

Asia and Australia   383 3%  338 3%

Middle East and Africa  327 3%  141 2%

Canada   77 1%  168 2%

Central and South 

America   38 0%  66 0%

Net sales  $10,899 100%  $10,810 100%

NOTE 4. INCOME TAXES

that have been recognized in our !nancial statements or 

for uncertainty in income taxes recognized in the !nancial 
statement. This interpretation prescribes a recognition 
threshold and measurement attribute for the !nancial 
statement recognition and measurement of a tax position 

no signi!cant matters determined to be unrecognized tax 

have been recorded in our consolidated !nancial statements 

recognition of interest and penalties related to income taxes. 

that have been accrued or recognized as of and for !scal 

penalties, to the extent they arise, as a component of income 
taxes.

The reconciliation of the effective income tax rate to the 

Fiscal Year Ended March 31,

2011 2010

Federal statutory rate -34% -34%

State taxes, net of federal tax bene!t 1% -3%

Permanent differences:

Incentive stock options 2% 3%

Effect of permanent differences 2% 3%

Bene!t from AMT NOL carryback –% -3%

Increase in valuation allowance 31% 34%

Effective tax rate –% -3%

available to offset future capital gains. These capital loss 

that a company may use in any one year in the event of certain 
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utilization of the net operating losses, and could be triggered 

The tax effects of the major items recorded as deferred tax 

March 31,

2011 2010

Net operating loss carryforwards   $21,278  $20,443 

Stock-based compensation   2,351  2,000 

Depreciation and amortization  (129)  (150)

Nondeductible reserves   421  298 

Capital loss carryforwards  389  381 

Deferred debt cost  66  12 

Other  320  583 

Gross deferred tax asset  24,696  23,567 

Valuation allowance   (24,696)  (23,567)

Net deferred tax asset  $–    $–   

The ending balances of the deferred tax asset have been 

evidenced by our historical results and restrictions on the 

We !le tax returns in the U.S. federal jurisdiction and 
various states. We are no longer subject to U.S. federal tax 

State jurisdictions that remain subject to examination range 

NOTE 5 - ACCRUED EXPENSES

March 31,

2011 2010

Accrued accounts payable  $154  $65 

Accrued accounting fees  137  173 

Accrued other   110  133 

Warranty reserve  106  145 

Interest payable  94  11 

Accrued legal fees  67  46 

Accrued travel expenses  66  30 

Sales tax payable  48  363 

Income tax payable  –    18 

Accrued expenses  $782  $984 

NOTE 6 - ADVANCES FROM CUSTOMERS

Exclusive Urology Supply Agreement with Stryker

ureteroscopes upon launch of this product line, expected to 

rights to distribute products, including cystoscopes, urology 
EndoSheath technology, and ureteroscopes manufactured by 
us, in North and Latin America, South America, China and 

and introduced them at the American Urological Association 

advance from customer in our consolidated balance sheet. 

for purchases of scopes and EndoSheath technology to the 

condition.

SpineView Development and Supply Agreement

Part IV Item 15 - Exhibits and Financial Statement Schedules
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for products supplied. We began selling our spinoscope 
and digital processing unit, a component of our videoscope 

development of the spinoscope prototype. We received 

terms no less favorable to us than could be obtained from 
unaf!liated third parties and (ii) be approved by a majority 
of the uninterested, outside members of the Board. All 

NOTE 7 - LINE OF CREDIT – RELATED 
PARTY

against the Loan (an “Advance”) accrue interest at a per 

the average annual principal amount of the outstanding 

million. The availability of advances under the Loan is subject 

of assets, in each case resulting in net proceeds to us of 

(the “Additional Warrant Shares”) to purchase up to an 

the product of the amount of the Additional Warrant Shares 

We estimated the fair value of the Initial and Additional 

Month

Number of
Amount of
Advance

Warrant 
Shares
Vested

Number of
Fair Value of

Warrant Shares
on Date Vested

December 2010  $0.5 million 37,879 $30 thousand

June 2010  $2.0 million 151,515 $87 thousand

March 2010  $2.5 million 189,394 $106 thousand 

November 2009 n/a 272,727  $221 thousand 
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NOTE 8 - COMMITMENTS AND 
CONTINGENCIES

Leases

Approximate future minimum lease commitments under all 

Of!ce Lease 
Commitments

Capital
Lease

ObligationsFiscal Year Ending March 31,

2012  $453  $76 

2013  429  54 

2014  339  28 

2015  343  -   

2016  143  -   

Thereafter  -    -   

Total future minimum lease 
payments  $1,707  158 

Less—amount representing interest  (17)

Present value of future payments  $141 

options.

Line of Credit Agreement

amount of advances available under the Loan Agreement 

Warranty Obligations

liability in the amount of such costs at the time the product 

number of units sold, historical and anticipated rates of 

the amounts as necessary. Warranty expense is recorded in 
cost of sales in our statement of operations.

March 31,

2011 2010

Warranty reserve at April 1  $145  $164 

Warranties accrued during the !scal year  93  172 

Warranties settled during the !scal year  (132)  (191)

Warranty reserve at March 31  $106  $145 

in accrued expenses in our consolidated balance sheets.

Litigation

NOTE 9. STOCK-BASED AWARDS

Part IV Item 15 - Exhibits and Financial Statement Schedules
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options.

or its Compensation Committee, and must be exercised 

Stock-Based Compensation

data to estimate expected employee behaviors related 
to option exercises and forfeitures and included these 

compensation expense as of the grant date. We recognize 

revalued as the options vest, and are recognized as an 
expense over the related period of service or the vesting 

to estimate the probability of the vesting conditions being 
met.

recorded in our consolidated statements of operations as 

Fiscal Year Ended 
March 31, 

2011 2010

Cost of sales  $188  $404 

Selling, general, and administrative 

expenses

 1,414  1,043 

Research and development expenses  76  121 

  Total stock-based compensation  $1,678  $1,568 

group classi!cations, (i) employees and consultants and (ii) 

option’s expected life and calculated on a daily basis. The 

doing so in the foreseeable future. Under the provisions of 

Fiscal Year Ended 
March 31, 

2011 2010

Risk-free interest rate 2.75% 2.72%

Expected life (in years) 6.99 6.57

Expected volatility 83% 87%

Expected dividend yield -- --

Part IV Item 15 - Exhibits and Financial Statement Schedules
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Stock Options

Fiscal Year Ended March 31,
2011 2010

Number of 
Shares

Weighted 
Average 
Exercise 

Price
Number of 

Shares

Weighted 
Average 
Exercise 

Price

Granted 

Exercised  

Canceled  

Stock Options Outstanding Stock Options Exercisable

Range of 
Exercise 
Prices

Number of 
Shares

Weighted 
Average 

Remaining 
Contractual Life

Weighted 
Average 
Exercise 

Price
Number of 

Shares

Weighted 
Average 
Exercise 

Price

 

Part IV Item 15 - Exhibits and Financial Statement Schedules



Vision-Sciences, Inc.

Part IV Item 15 - Exhibits and Financial Statement Schedules

Stock Warrants

Fiscal Year Ended March 31,

2011 2010

Number 
of Shares

Weighted 
Average 
Exercise 

Price

Number 
of 

Shares

Weighted 
Average 
Exercise 

Price

Nonvested at 
April 1  189,394 $1.65  -    -   

Granted  -    -    651,515 $1.53 

Vested  (189,394) 1.65  (462,121) 1.49 

Nonvested at 
March 31  -    -    189,394 $1.65 

Restricted Stock

Company milestones (net sales and operating loss) not being 

Fiscal Year Ended March 31, 2011

Numberof 
Shares

Weighted Average 
Grant Price

Nonvested at April 1  -    -   

Granted  795,127 $1.03 

Forfeited  (755,127) 0.97 

Nonvested at March 31  40,000 $2.00 
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NOTE 10. EMPLOYEE SAVINGS PLAN

participant’s voluntary contributions in the investment options provided under the plan. 

Fiscal Year Ended March 31, 2011
First Second Third Fourth

Quarter Quarter Quarter Quarter Total
Net sales

Gross pro!t

Net loss

Fiscal Year Ended March 31, 2010
First Second Third Fourth

Quarter Quarter Quarter Quarter Total
Net sales

Gross pro!t (loss)

Net loss

Net loss per common basic and diluted 

NOTE 12. SUBSEQUENT EVENT
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EXHIBIT 21.1

SUBSIDIARIES OF THE COMPANY

Vision Sciences Ltd., an Israeli corporation 

EXHIBIT 23.1

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

Vision Sciences, Inc. 

 
 

EXHIBIT 23.2

Vision Sciences, Inc.
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EXHIBIT 31.1

CERTIFICATIONS

for, the periods presented in this annual report;

designed under our supervision, to ensure that material information relating to the registrant, including its 

reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability 

generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report 
our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the 
period covered by this report based on such evaluation; and

control over !nancial reporting.

over !nancial reporting, to the registrant’s auditors and the audit committee of registrant’s board of directors (or 

summarize and report !nancial information; and

role in the registrant’s internal control over !nancial reporting.

 
Interim Chief Executive Of!cer
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Part I Item 1 - Business

EXHIBIT 31.2

CERTIFICATIONS

for, the periods presented in this annual report;

designed under our supervision, to ensure that material information relating to the registrant, including its 

reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability 

generally accepted accounting principles;

c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report 
our conclusions about the effectiveness of the disclosure controls and procedures as of the end of the period 
covered by this report based on such evaluation; and

control over !nancial reporting.

over !nancial reporting, to the registrant’s auditors and the audit committee of registrant’s board of directors (or 

summarize and report !nancial information; and

role in the registrant’s internal control over !nancial reporting.

Wolf 
Of!cer
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Part I Item 1 - Business

EXHIBIT 32

CERTIFICATION PURSUANT TO 18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO SECTION 906 
OF THE SARBANES OXLEY ACT OF 2002

operations of the Company.

 
Interim Chief Executive Of!cer
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              SHAREHOLDERS INFORMATION

Annual Meeting
Our Annual Shareholders Meeting will 
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