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When we put our clients first, great 

things happen. 

The businesses we serve and the 

leaders who guide them can achieve 

their goals. 

Our ability to invest in our 

communities is stronger. 

The people who make up our  

team feel the satisfaction of a job 

well done. 

And our shareholders benefit from 

the value we create. 

Our 2015 annual report focuses on 

the great things that happen when 

we put our clients first.

Clients First



2   

PrivateBancorp, Inc.  
Annual Report 2015

Contents

Letters to Shareholders

15

29
Community Impact

05
Delivering for Our  
Clients



3   

PrivateBancorp, Inc.  
Annual Report 2015

35
Financial Highlights

43
Key Leadership



4   

PrivateBancorp, Inc.  
Annual Report 2015



5   

PrivateBancorp, Inc.  
Annual Report 2015

We have built our Company by 

putting clients first. We constructed 

our differentiated commercial 

banking model on the premise that 

when we put our clients first, we can 

do more. More to serve their needs, 

more to strengthen our communities 

and more to create value for our 

shareholders.

CLIEN TS
Putting clients first gives us the 

foundation to build profitable, 

long-term relationships. In the 

pages of this annual report, you 

will read the stories of clients who 

value their relationship with us. We 

deliver to our clients a relationship 

built on understanding, expertise, 

The Advantage of 
Putting Clients First.

President and CEO, with Managing Directors  
Michael Harris of Construction and Engineering,  
Kristine Garrett of Private Wealth and Lori Tuffield  
of Treasury Management

Larry D. Richman
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dedicated to work along with our 

commercial bankers to help clients 

by providing solutions in treasury 

management and investment 

products, interest rate risk 

management and foreign exchange, 

investment management, private 

banking and trust, retirement plan 

services and loan syndications. 

We are driving growth and building 

sustainable earnings power by 

expanding client relationships, 

delivering consistent execution and 

serving as a trusted advisor to the 

companies and their owners and 

executives. We have over 2,400 

strategic relationships from a diverse 

to reach $13.3 billion at year end. 

The growth in loans helped drive a 

13 percent increase in net interest 

income and is key to our strategy 

to cross-sell the complementary 

services we have built to fit the 

needs of our commercial middle 

market client base. We added $1.3 

billion in deposits for total balances 

of $14.3 billion at year end. Our 

teams understand the importance of 

deposit gathering as the raw material 

to fuel our loan growth. Once again 

this year, our teams grew deposits 

at the same strong pace we grew 

loans. 

We pride ourselves on being an 

organization that delivers, with 

a team committed to consistent 

execution. We have built a business 

designed to meet the needs of our 

clients through our commercial 

banking, private wealth and 

community banking groups. We are 

Chicago-based, serving primarily 

Midwestern clients, with specialty 

businesses that reach clients 

nationwide in industries that value 

our unique expertise. Our specialized 

businesses include healthcare, 

construction and engineering, 

finance and insurance, asset-

based lending, security finance 

and technology. We have teams 

insight and the creativity to help 

them achieve their business goals. 

Our commitment to building and 

fostering lasting relationships drives 

our business results.

In 2015, we achieved our seventh 

consecutive year of improved 

bottom-line performance as net 

income was $185.3 million, up from 

$153.1 million a year ago. Our focus 

on growing organically, one client 

relationship at a time, drove a 20 

percent increase in earnings per 

share year over year to $2.32 from 

$1.94, along with higher revenue, 

operating profit, loans and deposits. 

We grew loans by $1.4 billion in 2015 
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collection of industries, and our 

expanding client base provides us 

with opportunities to do more. At 

the same time, we are disciplined in 

growing our business responsibly. 

We are building valued relationships, 

with a mindful eye on credit quality. 

We want to ensure we get more 

than our fair share of opportunities 

while maintaining appropriate levels 

of selectivity and discipline and 

building our bank with relationships 

that provide an acceptable balance 

of risk and return. We also are 

investing in people, infrastructure 

and technology to keep pace with 

our growth and support our future 

business goals. 

COMMU NITIE S
At The PrivateBank, our commitment 

to our communities is central to who 

we are. It is an important part of our 

culture. We strive to be a meaningful 

contributor to creating strong, 

vibrant communities in the markets 

we serve. Over the last few years, 

we have given new shape to how 

we uphold our mission to promote 

the stability of our communities. 

We focus on four key areas: 

education, investment, inspiration 

and delivery. In 2015, we funded 

over $2.3 million in Community 

Reinvestment Act-qualified and other 

contributions to groups working to 

make our communities stronger. 

Later in this annual report, you 

will read more about our award-

winning community engagement 

programs including our innovative 

partnership with Bethel New Life. 

This program was started in 2013 

to give budding entrepreneurs 

on Chicago’s West Side the right 

training and mentorship to get 

their businesses off the ground. 

Since then, we have expanded the 

model to other organizations in 

Chicago and St. Louis. As part of 

these training programs, we provide 

access to start-up financing through 

our Entrepreneur Loan Program. 

Over the last three years, we have 

Our commitment to building and fostering lasting 
relationships drives our business results.
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provided 54 loans totaling almost 

$290,000 to start-up or early-stage 

entrepreneurial businesses in low- 

and moderate-income communities. 

Our team members serve as 

mentors to these business owners, 

one of the many volunteer activities 

that contributed to our more than 

10,000 hours of CRA-qualified 

service in 2015. Additionally, 

our team members volunteer 

numerous hours supporting other 

organizations and projects that are 

important to the communities we 

serve. We also provided over $42 

million in community development 

investments in projects such as 

those that promote affordable 

housing, a cornerstone to strong 

communities. I am proud of our 

team and the way they embrace our 

mission of service to communities in 

all of our markets.

SH A R EHOLDER S 
If everything we do starts with 

our clients, it ends with our 

shareholders. Our key objective is 

to create long-term value for you. 

We are pleased with the results we 

generated in 2015. Yet, as you read 

this message, our focus is squarely 

on the year ahead and continuing 

to deliver on our differentiated 

commercial banking strategy. The 

environment will remain competitive 

and I am confident in our ability 

to continue to compete effectively 

while remaining disciplined in our 

approach. Our clients, too, are 

confident in their businesses but 

understandably cautious about the 

market volatility and macroeconomic 

environment. They are looking for 

ways to accomplish their business 

goals and they turn to us as a trusted 

advisor who puts their interests first. 

Our strategy is one of responsible 

growth. We will accomplish this 

by adding new clients who want 

a full banking relationship with us 

at the same time we continue to 

passionately build relationships with 

our existing clients. While we are 
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LARRY D. RICHMAN 
President & CEO

committed to organic growth, we  

may pursue selective acquisition 

opportunities consistent with our 

strategy. We have a commitment to 

deliver strong and reliable execution. 

We want to continue to build a 

bank that makes our clients, our 

communities, our team members 

and our shareholders proud.

There are so many important 

achievements, successes, initiatives 

and efforts that helped to drive not 

only our financial results, but also 

our efforts to build and grow an 

important and valuable bank to our 

clients and communities in Chicago 

and in each of our markets. As 

you read this, we are the midst of 

celebrating our 25th anniversary. 

This milestone allows us to reflect 

on all we have accomplished. I want 

to thank the PrivateBancorp team 

for their loyalty and hard work, as 

all we have built is owed to their 

dedication and focus. I would like to 

thank our clients for the trust they 

place in us. I want to acknowledge 

the strong support and guidance of 

our Board of Directors, who share 

our commitment to our vision for this 

Company. Finally, on behalf of all 

of my colleagues, in particular our 

executive management team, I also 

want to thank you, our shareholders, 

for the confidence you have in us. 

We will continue to work hard to 

create and build value for you.
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At The PrivateBank, our commitment to our 
communities is central to who we are. It is an 
important part of our culture.
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As your Board of Directors, the 

responsibility we have to earn and 

hold your trust guides how we think 

about the business and how we 

reach decisions. 

COMPETITIV E 
A DVA N TAGE
This Board is comprised of 

experienced business leaders who 

bring an array of complementary 

perspectives to the table. Our 

overriding goal as a board: to 

be a competitive advantage to 

the organization. In working to 

achieve this objective, we place 

particular focus on ensuring our 

Board members have the relevant 

skills and experience to help shape 

the strategic direction and careful 

assessment of risk that is so critical 

to the Company’s continued growth 

and success. 

BUILDING CA PA BILIT Y
We were pleased to welcome 

two new Board members in 2015. 

Diane Aigotti is managing director 

and chief financial officer of Ryan 

Specialty Group, LLC, a Chicago-

based global insurance organization. 

She previously served as the chief 

risk officer of a large insurance 

firm. Richard Price is chairman and 

chief executive officer of Mesirow 

Financial Holdings, Inc., a privately 

Trust – Our  
Overarching Principle

PrivateBancorp, Inc. Board Chairman, with Board 
members, Michelle Collins and Bill Rybak

James M. Guyette



12   

PrivateBancorp, Inc.  
Annual Report 2015

held diversified financial services 

firm headquartered in Chicago. 

We are grateful to both Diane and 

Richard for the experience and 

perspectives they bring.

We also continue a disciplined 

approach to Board and committee 

self-assessment. Our annual review 

process always generates thoughtful 

points to improve our collective 

performance. Additionally, as 

Chairman, I receive an annual peer 

performance review. I want to thank 

our entire Board for the dedication 

they have to this great Company. A 

special thank you to our committee 

chairs for their leadership, as well.

GUIDING OU R FU TU R E
We conduct an annual session 

with the Board and members of 

the executive management team to 

review the Company’s strategic plan. 

We then embed the themes from this 

strategic discussion into our meeting 

agendas throughout the year so 

that we are engaged in bringing the 

strategy to life while at the same 

time carrying out our risk oversight 

responsibilities. We consistently 

challenge management to balance 

short-term growth opportunities 

and longer-term risk management, 

and have confidence in the 

consistent execution throughout 

the organization. We believe this 

Company has a solid foundation 

for responsible growth and creating 

shareholder value. In fact, our total 

return performance has significantly 

outpaced both the NASDAQ Bank 

Index and the Russell 2000 Index 

for the last three years. I want to 

recognize our President and CEO, 

Larry Richman, his management 

team, and all of the talented 

employees at PrivateBancorp for 

the strong financial and operational 

performance in 2015. Your Board 

actively supports the consistent 

focus on distinguishing ourselves 

by building strong and long-term 

relationships with our clients.

Our overriding goal as a Board: 
to be a competitive advantage 
to the organization

December 31, 2015

Capital Ratios
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Chairman

GR ATEFU L FOR OU R 
FOU N DATION
In 2016, we celebrate 25 years of 

serving our clients, contributing 

to our communities and working 

to create value for you, our 

shareholders. And we also celebrate 

Ralph Mandell, a co-founder of 

our organization and Chairman 

Emeritus, who is retiring from the 

Board at the annual meeting in 2016.  

From the very beginning, throughout 

his years as chief executive, and as 

a Board member, Ralph has been a 

visionary and inspirational leader of 

this organization. Our commitment 

to trust as our most important value 

began with Ralph. Thank you, Ralph.  

FINA LLY
On behalf of the Board and the 

leadership team, once again 

allow me to express to you, our 

shareholders, our thanks for your 

support. We strive to ensure you see 

the value in what we are building 

and are honored to have earned 

your trust.

Total Return Performance1
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PrivateBancorp, Inc. NASDAQ Bank Index Russell 2000 Index
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(1) Assumes $100 invested on December 31, 2010 in PrivateBancorp’s common stock, the NASDAQ Bank Index and the 
Russell 2000 Index with the reinvestment of all related dividends.
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In 2015, we said goodbye to our 
good friend and founding Board 
member Bob Coleman.

Bob was a well-known attorney in 
Chicago and brought the same  
passion he had for the law to his 
Board service. He was thoughtful, 
thorough and always mindful of our 
shareholders’ best interests. In the 
resolution naming him a Director 
Emeritus upon his retirement in 
early 2015, his fellow directors 
recognized Bob, “for his many 
years of thoughtful, deliberate and 
constructive leadership and counsel 
in challenging the Board of Directors 
and management team to strive for 
excellence.”

Bob was a commanding personality 
and could fill a room with his spirited 
ways, especially when he spoke 
of his family. Like them, we at 
PrivateBancorp miss Bob and hold 
our memories dear every day.

IN MEMORIAM
Robert F. Coleman

13   
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Experienced Teams Delivering 
Consistent Execution

We pride ourselves on being an 

organization that delivers with team 

members who execute. We have an 

intense client focus throughout our 

Company and our commitment to 

serving our clients is the cornerstone 

of our differentiated banking model. 

Our mission is to deliver compelling 

banking solutions for all of our clients 

throughout our commercial banking, 

community banking and private 

wealth businesses; to promote 

stability in our communities; and to 

enhance the lives of our employees; 

The PrivateBank Managing Directors Mark Melendes 
and Jennifer Holloway with Affiliated Security’s Stanley 
Oppenheim, CEO, and Daniel Oppenheim, CFO

Affiliated Security
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thereby creating long-term value 

for our shareholders. Delivering our 

mission means growing responsibly 

through a passion for building 

new and expanding existing client 

relationships. 

FOCUS ON OU R 
STR ENGTHS
We focus on the areas where we are 

best able to serve our clients:

Our commercial banking 

teams focus on middle market 

companies that value a high-touch, 

relationship-based approach. 

Our relationship managers are 

experienced commercial banking 

professionals who bring insight, 

understanding and creativity to bear 

when building custom solutions 

to meet our clients’ needs. Our 

specialty banking teams bring 

specific expertise to clients in select 

industries.

We seek to serve not only the needs 

of the commercial middle market 

companies, but also the owners and 

executives of those companies. As 

such, our private wealth business 

has grown over the years to provide 

private banking, financial advisory, 

trustee and investment management 

services to high-net-worth families 

as well as asset management and 

retirement plan services to for-

profit and nonprofit corporate and 

institutional clients. 

Through our community banking 
team, we work to meet the banking 

needs of those who live and work 

in the communities we serve. We 

provide personalized service in our 

branches and via our client support 

team, as well as the convenience 

of online and mobile banking. 

The mortgage team serves home 

buyers in all of our markets. Our 

business banking team works with 

clients under $10 million in annual 

sales. Additionally, we have special 

PrivateBancorp, Inc.  
Annual Report 2015
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outreach programs to connect with 

and serve the unique needs of those 

in underserved communities.

Our client-focused businesses are 

backed by teams of professionals in 

services, risk, legal and compliance, 

human resources, marketing and 

communications and administrative 

support. Together, the 1,200 

colleagues who make up 

The PrivateBank work collaboratively 

to uphold our values, which serve 

as the guiding beliefs that allow us 

to earn our position as a trusted 

advisor to all those we serve.

K NOW ING CLIEN TS
We set ourselves apart in the 

competitive and crowded 

commercial banking marketplace 

by focusing intensely on what we 

do best. We invest the time to know 

our clients, their business goals 

and objectives and what matters 

most to them. Our bankers know 

the commercial middle market. 

Additionally, we serve unique 

industry segments that value the 

specialized knowledge of experts 

in their field. One of our largest 

specialty banking groups is our 

healthcare business, where we 

have built a client base from coast-

Client

Financing

Treasury
Management

Corporate 
LiquiditySyndications

Interest 
Rate &
FX Risk
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to-coast thanks to our highly 

knowledgeable and connected 

banking relationship managers. 

Cascade Capital Group, a healthcare 

real estate investment and 

management firm, and its premier 

operator, Legacy Healthcare, are 

long-time clients. Cascade Capital is 

focused on acquiring, transforming, 

managing and growing quality skilled 

nursing and post-acute rehabilitation 

facilities, along with assisted 

living communities in robust and 

competitive markets throughout the 

United States. Chaim Rajchenbach, 

Cascade Capital co-founder and 

managing director, says the decades 

of experience his team from  

The PrivateBank brings to him has 

helped him fine-tune his business 

model over the years. “Our team at 

The PrivateBank has been a huge 

asset,” Rajchenbach noted. “They 

are very knowledgeable about our 

industry. It’s a valued partnership. 

They believe in our vision and have 

demonstrated the confidence in us 

by backing our plans when others 

couldn’t.” Cascade Capital has 

become one of the fastest-growing 

firms in its industry, acquiring over 

25 healthcare facilities in the last 

seven years. “We were only able to 

achieve that with a good financing 

partner,” Rajchenbach said. Other 

specialty areas for the bank include 

The PrivateBank Managing Directors Michael 
Monticello & Amiee St Pierre with Cascade Capital’s 
Nachy Shabat, Co-founder & Managing Director, and 
Chaim Rjachenbach, Co-founder & Managing Director 
with The PrivateBank Associate Managing Director,  
Chris Gibson

Cascade Capital

“This team is very 
knowledgeable on 
the industry and 
that has been a 
huge asset”
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asset-based lending, construction 

and engineering, finance and 

insurance, security alarm and our 

new specialty group, technology. 

We created our technology group 

in late 2014 to capitalize on the 

growth of early-stage companies in 

the Midwest. Chicago, in particular, 

has placed particular emphasis on 

serving as the Midwestern hub for 

high-growth technology companies. 

One of our newest clients, Shiftgig, 

is a perfect example of the growth 

potential for companies that leverage 

a digital solution to solve a business 

need. Shiftgig matches companies 

primarily in the hospitality, event 

and retail industries looking to fill 

immediate staffing needs with quality 

hourly labor. The company started 

in Chicago and now serves nine 

cities but, like any start-up, there 

were bumps along with way. “As a 

company, we’re going to have good 

times and bad times and I appreciate 

a banking partner who will be with us 

along the way,” said Eddie Lou, chief 

executive officer and co-founder. 

“The bank has confidence in us and I 

have confidence they will be with us 

as we continue to grow and expand 

our needs.”

We believe the key to our success 

lies in our ability to create custom 

Eddie Lou, Shiftgig CEO, with John Hoesley, Managing 
Director and Head of The PrivateBank Technology 
Banking Team

Shiftgig 

Shiftgig:
FOUNDED IN

2012

PrivateBancorp, Inc.  
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product solutions with high-

touch service as we build lasting 

relationships with companies and 

their management teams. We create 

opportunities when we expand our 

commercial banking relationships 

by introducing the owners and 

executives of those businesses 

to our teams in private banking 

and asset management. We are 

at our best when we can meet the 

comprehensive needs of our clients 

such as we do for Alliance Laundry 

Systems, a provider of equipment 

that is used in laundromats, multi-

housing laundries and on-premise 

laundries. Alliance Laundry turned 

EMPLOYEES

50,000+

100+ 

SHIFTS WORKED
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to The PrivateBank in 2015 after a 

sale of the company resulted in both 

lending and asset management 

needs. “The PrivateBank was 

instrumental in facilitating the 

exercise of a restricted stock 

program for key executives,” said 

Mike Schoeb, Alliance Laundry 

president and chief executive officer. 

“The PrivateBank has a solid team 

of people who are easy to work 

with and truly understand the word 

‘service.’” In fact, both  

The PrivateBank and Alliance 

Laundry share a client-first culture, 

that recognizes its success is, “built 

on the success of our customers.”

Alliance Laundry’s Bruce Rounds, CFO and Mike 
Schoeb, President and CEO, with The PrivateBank 
Managing Directors, Roger Pillsbury, Jeff Janza and 
Andy Golden

Alliance Laundry
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POW ER ED BY 
R EL ATIONSHIPS 
Putting clients first means to us, 

everything is centered around 

creating, building and nurturing 

our relationships  – even when the 

relationships seemingly never end. 

Bruce Lubin president of  

The PrivateBank’s Illinois 

Commercial and Specialty Banking, 

has called American Needle a 

client for more than 30 years. The 

company started in 1918 as a 

manufacturer of the green celluloid 

visors worn by accountants 

and telegraph operators. Today 

American Needle is one of the 

largest providers of licensed sports 

headwear in the country and has 

added other licensed apparel to 

its lineup. The relationship started 

in the mid-1980s when Robert 

Kronenberger assumed control 

of the company. He recognized 

there was an opportunity to propel 

American Needle into a leading 

maker of licensed headwear. “I 

told Bruce that I didn’t have any 

money but I thought I could make 

this work and he believed in me,” 

Kronenberger said. “Through the 

years, I have been approached by 

other banks but I never hesitated for 

a second to say no.” Kronenberger 

Ripon, Wisconsin
Pribor, Czech Republic

Guangzhou, China

FACILITIES IN

Alliance  
Laundry:

ESTABLISHED

1908

Nº 1
COMMERCIAL  
LAUNDRY MANUFACTURER
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explained that he appreciated the 

way Bruce, and now Managing 

Director Chris O’Hara, who 

oversees day-to-day relationship 

management, have helped his 

company keep up with the changing 

consumer preferences. American 

Needle has licensing arrangements 

with Major League Baseball, the 

National Hockey League, Pebble 

Beach and many of the top golf 

courses in the country and overseas. 

“Through the years, licensing has 

changed, fashion has changed, the 

retail landscape is much different,” 

Kronenberger said. “We have been 

American Needle 
pioneered the idea 
of selling hats like 
the players wore 
with the Chicago 
Cubs in 1946

PrivateBancorp, Inc.  
Annual Report 2015
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favored with the ability to reinvent 

ourselves and my bankers have 

always supported me. If I say, ‘here’s 

what I want to do and here’s what 

I need,’ they figure out a way to 

get it done. Every business should 

operate like that.” Kronenberger 

appreciates The PrivateBank’s 

emphasis on client’s first because 

he, too, operates that way, doing 

business only with those who share 

his vision for quality and his pride 

in the product. “It’s always been my 

experience that the bank puts the 

client first.”

SERV ING AS A TRUSTED 
A DV ISOR
At The PrivateBank, we recognize 

every company has its own definition 

of success. Through the time we 

invest in understanding our clients, 

we come to know the businesses of 

our clients as if they were our own. 

We forge a shared purpose to move 

our clients closer to achieving their 

business objectives. We use the 

understanding and creativity our 

team members have honed over the 

years to serve as a trusted advisor. 

We know that every client is looking 

to us to deliver on our promises and 

execute flawlessly. Our desire to 

Robert Kronenberger, CEO of American Needle with 
Chris O’Hara, The PrivateBank Managing Director

American Needle
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exceed those expectations is what 

drives every member of our team. 

For CA Ventures, an investment 

company focused on student 

housing; residential, retail and 

hospitality; office; and senior living 

real estate assets, consistent 

execution is a vital part of the 

relationship. “The PrivateBank 

understands our business and 

tailors offerings to support our 

goals,” noted Tom Scott, founder 

and chief executive officer. “We 

know when the bank says they 

will get something done, they will 

execute. To me, that shows they 

understand our dynamic strategy. 

The PrivateBank responds and 

delivers quickly, and that’s important 

to our business model.” Scott and 

his CA Ventures leadership team 

say they truly value the expertise 

that The PrivateBank team brings to 

the relationship. “The PrivateBank 

doesn’t just understand commercial 

real estate, they understand our 

commercial real estate. From 

structuring to closing to construction 

loan monitoring, The PrivateBank 

has a team of experts that sets  

them apart.”

The successful execution of our 

commercial middle market strategy 

Katie Kazas, CA Ventures SVP Capital Markets, James 
Turner, The PrivateBank Managing Director with  
JJ Smith, COO and Tom Scott, CEO of CA Ventures

CA Ventures

Total Deposits (in thousands)

Money Market
Accounts

Saving 
Deposits

Noninterest- 
bearing Demand

Time Deposits

Interest-bearing 
Demand
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15%

41%
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has led to consistent growth in new 

client relationships year after year. 

Throughout 2015, we funded over 

$1.6 billion in new loans to new 

client relationships. Each one of 

those relationships represents an 

opportunity for deposit gathering 

and cross-sell of additional services. 

At year-end, we had $13.3 billion in 

loans and $14.3 billion in deposits. 

Assets under management and 

administration increased to $7.3 

billion. We continue to leverage our 

capital to support our business 

objectives. Our capital position 

has benefitted from our steady 

improvement in earnings and asset 

quality and supports the execution 

of our strategy.

Our strategic advantage continues 

to be our passion for developing 

relationships with clients who 

turn to us to help them do more. 

Whether commercial clients looking 

to do more for their businesses or 

personal clients looking to do more 

for their families, we take pride in 

being their bank of choice. Our team 

works collaboratively to uphold our 

values and deliver on our mission. 

Our intense client focus has helped 

us gain market share, grow our 

business, invest more in building and 

strengthening our communities and 

create opportunities for our team 

members to satisfy their professional 

development goals. We will continue 

to invest in our business, people and 

capabilities to drive further organic 

growth. We will leverage the strength 

of our entire organization to deepen 

all client relationships. And we will 

continue to believe, as we always 

have, that great things happen when 

we put our clients first.
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Community Impact
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Our belief in creating strong, vibrant 

communities is so important to 

all of us at The PrivateBank that 

it is reflected in both our mission 

and our values. We know the vital 

role that education, investment, 

giving and service play in helping 

our communities thrive. We are 

proud of our community impact, 

whether through teaching financial 

literacy programs for children and 

adults, creating affordable housing 

opportunities, providing training 

and access to capital for budding 

entrepreneurs or by supporting arts, 

culture, recreation and fun in our 

neighborhoods. 

SU PPORTING 
EN TR EPR EN EU R SHIP
Small business development drives 

much of the job growth in our 

communities. We put our expertise 

in serving middle market businesses 

to work in creating opportunities 

for small businesses, too. Through 

The PrivateBank Entrepreneur 

Loan Program, we provide access 

to business training and working 

capital for start-up and early-stage 

entrepreneurs in low- and moderate-

income communities. We partner 

with organizations in Chicago, 

St. Louis and Milwaukee to teach 

the basics of running a business. 

Helping Hands, Caring Hearts
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Successful graduates of these 

programs can apply for financing 

from The PrivateBank through the 

Entrepreneur Loan Program. For 

clients of the program, the financing 

has been key to their success. “I see 

The PrivateBank trying to go past the 

norm to help these entrepreneurs, 

and helping the entrepreneurs is 

going to help the community,” said 

Calvin Brown, owner of Crystal Clear 

Window Washing and a graduate 

of the Sunshine Enterprises training 

program in Chicago. Brown obtained 

financing to support his business 

from The PrivateBank Entrepreneur 

Loan Program and now serves 

clients from storefronts to high rises.

In 2015, The PrivateBank was 

recognized by Justine PETERSEN 

in St. Louis and Wolters Kluwer 

Financial Services for our efforts 

to provide training and affordable 

financing to those working to 

create opportunities through 

entrepreneurship. Additionally, 

Justine PETERSEN recognized 

the bank for its affordable housing 

initiatives.

PROV IDING FINA NCI A L 
SOLU TIONS
Sometimes the solution is in 

education. Sometimes it is the 

right product to match the need. In 

either case, fostering a relationship 

built on understanding and insight 

creates the path that leads to the 

right solution. At The PrivateBank, 

we spend hundreds of hours each 

year teaching everything from money 

basics to elementary school children, 

to helping adults take steps to build 

stronger credit, to preparing families 

for home ownership. We partner with 

the Chicago Urban League to offer 

a night of financial empowerment, 

bringing financial resources to the 

community. We celebrated our fourth 

annual volunteer day, where we 

saw over 400 of our team members 

visit schools in Chicago, Detroit, 

Milwaukee and St. Louis  

Total Volunteer Hours

2013

2014

2015

12,496

12,192
12,382
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to teach good financial habits to 

school children.

Equally as important as our outreach 

is our commitment to meeting the 

financial needs of those in all the 

communities we serve. Whether 

through our traditional banking 

products or our SMART Banking 

products created especially for low- 

and moderate-income clients, we 

know those who bank with us trust 

us to provide the right solutions for 

their banking needs. 

For the second year in a row, we 

recognized those working to create 

better housing options with  
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The PrivateBank Affordable Housing 

Award. Nineteen organizations in 

Chicago, St. Louis, Milwaukee and 

Detroit received financial grants to 

support their work.

CR E ATING V IBR A N T 
COMMU NITIE S
From supporting youth baseball in 

Channahon, Illinois, to biking to fight 

cancer in St. Louis, to sponsoring 

a group of schoolchildren as they 

decorate a holiday tree in downtown 

Milwaukee, The PrivateBank also 

recognizes the important role we 

play in ensuring our communities are 

engaging places to work and play. 

In 2015, we announced a significant 

sponsorship of The PrivateBank  

Theatre in Chicago. In addition 

to naming this iconic Chicago 

landmark, we also are partnering 

with theatre owner Broadway 

In Chicago to make the theatre 

experience accessible to Chicago 

youth. Our sponsorship of 

The PrivateBank Fire Pitch with 

the Chicago Fire Soccer Club has 

provided a state-of-the-art, year-

round facility for youth and adult 

recreation in the City of Chicago. For 

the eighth year in a row, a team from 

The PrivateBank spent a Saturday 

morning packing and delivering 

holiday food baskets. This year, 

the team was part of an effort that 

provided meals to almost 2,000 

families. As President and CEO  

Larry Richman noted, “A key 

differentiator for us is that we care 

and we show our care by being 

engaged in the things that matter 

most to our communities.”

We are proud to provide the services 

and support to make our hometown  

of Chicago and all of our cities  

and neighborhoods healthy, vibrant 

and dynamic.

PrivateBancorp, Inc.  
Annual Report 2015
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(Dollars in thousands, except per share data) 2015 2014 2013 2012 2011

OPERATING RESULTS
Interest income $ 582,212 $ 524,387 $ 492,238 $ 487,036 $ 481,146
Interest expense 67,797 69,650 71,175 67,103 74,019
Net interest income 514,415 454,737 421,063 419,933 407,127
Provision for loan and covered loan losses 14,790 12,044 31,796 71,425 132,897
Fee revenue (1) 129,190 117,060 112,816 111,246 92,476
Net securities gains (losses) 822 530 1,174 (205) 5,771
Non-interest expense 333,237 312,076 303,314 327,132 302,277
Income before income taxes 296,400 248,207 199,943 132,417 70,200
Income tax provision 111,089 95,128 76,994 54,521 25,660
Net income 185,311 153,079 122,949 77,896 44,540
Net income attributable to noncontrolling interests - - - - 170
Net income attributable to controlling interests 185,311 153,079 122,949 77,896 44,370
Preferred stock dividends and discount accretion - - - 13,368 13,690
Net income available to common stockholders $ 185,311 $ 153,079 $ 122,949 $ 64,528 $ 30,680
Weighted-average common shares outstanding 77,968 77,007 76,398 71,951 70,449
Weighted-average diluted common shares outstanding 79,206 77,822 76,645 72,174 70,642

SELECTED OPERATING STATISTICS
Net revenue (2) $ 648,749 $ 575,560 $ 538,300 $ 533,847 $ 508,231
Operating profit (2) 315,512 263,484 234,986 206,715 205,954
Provision for loan losses (3) $ 14,667 $ 13,169 $ 31,164 $ 70,876 $ 130,555
Effective tax rate 37.5% 38.3% 38.5% 41.2% 36.6%

PER SHARE DATA
Basic earnings per share $ 2.36 $ 1.96 $ 1.58 $ 0.88 $ 0.43
Diluted earnings per share 2.32 1.94 1.57 0.88 0.43
Cash dividends declared 0.04 0.04 0.04 0.04 0.04
Book value at year end 21.48 18.95 16.75 15.65 14.72
Tangible book value at year end (2)(4) 20.25 17.67 15.43 14.26 13.19
Market price at year end $ 41.02 $ 33.40 $ 28.93 $ 15.32 $ 10.98
Dividend payout ratio 1.69% 2.04% 2.53% 4.55% 9.30%

PERFORMANCE RATIOS
Return on average common equity 11.57% 10.91% 9.76% 5.76% 2.98%
Return on average assets 1.13% 1.04% 0.90% 0.60% 0.36%
Return on average tangible common equity (2) 12.43% 11.90% 10.82% 6.54% 3.43%
Net interest margin (2) 3.26% 3.22% 3.23% 3.42% 3.49%
Efficiency ratio (2)(5) 51.37% 54.22% 56.35% 61.28% 59.48%

Selected Financial 
Data

Consolidated financial information 
reflecting a summary of our operating 
results and financial condition for each 
of the five years in the period ended 
December 31, 2015 is presented in the 
adjacent table. This summary should be 
read in conjunction with the consolidated 
financial statements and accompanying 
notes included in our 2015 Form 10-K. A 
more detailed discussion and analysis of 
the factors affecting our operating results 
and financial condition is presented in Item 
7, “Management’s Discussion and Analysis 
of Financial Condition and Results of 
Operations” of our 2015 Form 10-K.

Year ended December 31,
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(1) Computed as total non-interest income 
less net securities gains (losses) and loss 
on early extinguishment of debt.
(2) This is a non-U.S. GAAP financial 
measure. Refer to non-U.S. GAAP financial 
measures information beginning on page 38.
(3) Excludes covered assets.
(4) Computed as total equity less preferred 
stock, goodwill, and other intangible 
assets divided by outstanding shares of 
common stock at end of year.
(5) Computed as non-interest expense 
divided by the sum of net interest income 
on a tax equivalent basis (assuming a 
federal income tax rate of 35%) and non-
interest income.
(6) Effective January 1, 2015, the 
common equity Tier 1 ratio became a 
required regulatory capital measure and 
is calculated in accordance with the new 
capital rules. Refer to non-U.S. GAAP 
financial measures information beginning 
on page 38. 
(7) Computed as tangible common equity 
divided by tangible assets, where tangible 
common equity equals total equity less 
preferred stock, goodwill, and other 
intangible assets, and tangible assets 
equals total assets less goodwill and other 
intangible assets.

(Dollars in thousands) 2015 2014 2013 2012 2011

CREDIT QUALITY (3)

Nonperforming loans $ 53,749 $ 67,544 $ 94,238 $ 138,780 $ 259,852 
OREO 7,273 17,416 28,548 81,880 125,729
Total nonperforming assets $ 61,022 $ 84,960 $ 122,786 $ 220,660 $ 385,581
Restructured loans accruing interest $ 16,546 $ 22,745 $ 20,176 $ 60,980 $ 100,909 
Net charge-offs $ 6,429 $ 3,780 $ 49,472 $ 101,053 $ 161,782
Total nonperforming loans to total loans 0.41% 0.57% 0.89% 1.37% 2.88%
Total nonperforming assets to total assets 0.35% 0.54% 0.87% 1.57% 3.11%
Allowance for loan losses to total loans 1.21% 1.28% 1.34% 1.59% 2.13%

BALANCE SHEET HIGHLIGHTS                          
Total assets $ 17,259,421 $ 15,603,382 $ 14,085,746 $ 14,057,515 $ 12,416,870
Average earning assets 15,923,831 14,206,113 13,129,470 12,369,945 11,746,032
Loans (3) 13,266,475 11,892,219 10,644,021 10,139,982 9,008,561
Allowance for loan losses (3) 160,736 152,498 143,109 161,417 191,594
Deposits, excluding deposits held-for-sale 14,345,592 13,089,968 12,013,641 12,173,634 10,392,854
Non interest-bearing deposits 4,355,700 3,516,695 3,172,676 3,690,340 3,244,307
Long-term debt 694,788 344,788 627,793 499,793 379,793
Equity 1,698,951 1,481,679 1,301,904 1,207,166 1,296,752

CAPITAL RATIOS
Total risk-based capital 12.37% 12.51% 13.30% 13.17% 14.28%
Tier 1 risk-based capital 10.56% 10.49% 11.08% 10.51% 12.38%
Tier 1 leverage ratio 10.35% 9.96% 10.37% 9.56% 11.40%
Common equity Tier 1 ratio (6) 9.54% 9.33% 9.19% 8.52% 8.04%
Tangible common equity to tangible assets (2)(7) 9.33% 8.91% 8.57% 7.88% 7.69%
Average equity to average assets 9.75% 9.56% 9.22% 10.12% 10.29%

SELECTED INFORMATION
Assets under management and administration $ 7,291,073 $ 6,644,113 $ 5,731,980 $ 5,196,094 $ 4,303,547
Full-time equivalent employees 1,219 1,168 1,116 1,105 1,045

 

Selected Financial 
Data  (continued)

December 31,
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This report contains both U.S. GAAP and 
annual non-U.S. GAAP based financial 
measures. These non-U.S. GAAP financial 
measures include net interest income, net 
interest margin, net revenue, operating 
profit, and efficiency ratio all on a fully 
taxable-equivalent basis, return on 
average tangible common equity, tangible 
common equity to tangible assets, and 
tangible book value. We believe that 
presenting these non-U.S. GAAP financial 
measures will provide information useful to 

investors in understanding our underlying 
operational performance, our business, 
and performance trends and facilitates 
comparisons with the performance of 
others in the banking industry.

We use net interest income on a taxable-
equivalent basis in calculating various 
performance measures by increasing the 
interest income earned on tax-exempt 
assets to make it fully equivalent to interest 
income earned on taxable investments 
assuming a 35% tax rate. Management 
believes this measure to be the preferred 
industry measurement of net interest 
income as it enhances comparability to 
net interest income arising from taxable 
and tax-exempt sources, and accordingly 
believes that providing this measure may 
be useful for peer comparison purposes.

In addition to capital ratios defined by 
banking regulators, we also consider 
various measures when evaluating capital 

utilization and adequacy, including 
return on average tangible common 
equity, tangible common equity to risk-
weighted assets, tangible common equity 
to tangible assets, and tangible book 
value. These calculations are intended 
to complement the capital ratios defined 
by banking regulators for both absolute 
and comparative purposes. All of these 
measures exclude the ending balances 
of goodwill and other intangibles while 
certain of these ratios exclude preferred 
capital components. Because U.S. GAAP 
does not include capital ratio measures, 
we believe there are no comparable 
U.S. GAAP financial measures to these 
ratios. We believe these non-U.S. GAAP 
financial measures are relevant because 
they provide information that is helpful in 
assessing the level of capital available to 
withstand unexpected market conditions. 
Additionally, presentation of these 
measures allows readers to compare 
certain aspects of our capitalization 

to other similar companies. However, 
because there are no standardized 
definitions for these ratios, our calculations 
may not be comparable with other 
companies. For the periods prior to 
January 1, 2015, the common equity  
Tier 1 ratio contained herein was 
calculated without giving effect to the final 
Basel III capital rules.

Non-U.S. GAAP financial measures have 
inherent limitations, are not required 
to be uniformly applied, and are not 
audited. Although these non-U.S. GAAP 
financial measures are frequently used 
by stakeholders in the evaluation of 
a company, they have limitations as 
analytical tools, and should not be 
considered in isolation or as a substitute 
for analyses of results as reported under 
U.S. GAAP. As a result, we encourage 
readers to consider our Consolidated 
Financial Statements in their entirety and 
not to rely on any single financial measure.

                  Year ended December 31,

(Amounts in thousands) (Unaudited) 2015 2014 2013 2012 2011

TAXABLE-EQUIVALENT NET INTEREST INCOME
U.S. GAAP net interest income $ 514,415 $ 454,737 $ 421,063 $ 419,933 $ 407,127
Taxable-equivalent adjustment 4,322 3,233 3,247 2,873 2,857

Taxable-equivalent net interest income (a) $ 518,737 $ 457,970 $ 424,310 $ 422,806 $ 409,984

AVERAGE EARNING ASSETS (b) $ 15,923,831 $ 14,206,113 $ 13,129,470 $ 12,369,945 $ 11,746,032

NET INTEREST MARGIN (a) / (b) 3.26% 3.22% 3.23% 3.42% 3.49%

NET REVENUE
Taxable-equivalent net interest income (a) $ 518,737 $ 457,970 $ 424,310 $ 422,806 $ 409,984
U.S. GAAP non-interest income 130,012 117,590 113,990 111,041 98,247

Net revenue (c) $ 648,749 $ 575,560 $ 538,300 $ 533,847 $ 508,231

OPERATING PROFIT
U.S. GAAP income before income taxes $ 296,400 $ 248,207 $ 199,943 $ 132,417 $ 70,200
Provision for loan and covered loan losses 14,790 12,044 31,796 71,425 132,897
Taxable-equivalent adjustment 4,322 3,233 3,247 2,873 2,857

Operating profit $ 315,512 $ 263,484 $ 234,986 $ 206,715 $ 205,954

EFFICIENCY RATIO
U.S. GAAP non-interest expense (d) $ 333,237 $ 312,076 $ 303,314 $ 327,132 $ 302,277
Net revenue (c) $ 648,749 $ 575,560 $ 538,300 $ 533,847 $ 508,231

Efficiency ratio (d) / (c) 51.37% 54.22% 56.35% 61.28% 59.48%

The following table reconciles non-U.S. GAAP financial measures to U.S. GAAP.

Non-U.S. GAAP  
Financial Measures
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(Amounts in thousands) (Unaudited) 2015 2014 2013 2012 2011

ADJUSTED NET INCOME
U.S. GAAP net income available $ 185,311 $ 153,079 $ 122,949 $ 64,528 $ 30,680

to common stockholders
Amortization of intangibles, net of tax 1,505 1,823 1,889 1,626 895

Adjusted net income (e) $ 186,816 $ 154,902 $ 124,838 $ 66,154 $ 31,575

AVERAGE TANGIBLE COMMON EQUITY 
U.S. GAAP average total equity $ 1,601,451 $ 1,403,532 $ 1,259,249 $ 1,316,121 $ 1,270,746
Less: average goodwilll 94,041 94,041 94,499 94,550 94,499
Less: average other intangibles 4,606 7,366 11,245 14,077 16,080
Less: average preferred stock - - - 195,602 239,654

Average tangible common equity (f) $ 1,502,804 $ 1,302,125 $ 1,153,505 $ 1,011,892 $ 920,513

RETURN ON AVERAGE TANGIBLE COMMON EQUITY (e) / (f) 12.43% 11.90% 10.82% 6.54% 3.43%

COMMON EQUITY TIER 1
U.S. GAAP total equity $ 1,481,679 $ 1,301,904 $    1,207,166 $    1,296,752
Trust preferred securities 169,788 244,793 244,793 244,793
Less: accumulated other comprehensive income, net of tax 20,917 9,844 48,064 46,697
Less: goodwill 94,041 94,041 94,521 94,571
Less: other intangibles 5.885 8,892 12,828 15,353
Less: disallowed servicing rights 44 - - -

Tier 1 risk-based capital 1,530,580 1,433,920 1,296,546 1,384,924
Less: preferred stock - - - 240,403
Less: trust preferred securities 169,788 244,793 244,793 244,793

Common equity Tier 1 (g) $ 1,360,792 $ 1,189,127 $ 1,051,753 $ 899,728

TANGIBLE COMMON EQUITY 
U.S. GAAP total equity $ 1,698,951 $ 1,481,679 $ 1,301,904 $ 1,207,166 $ 1,296,752
Less: goodwill 94,041 94,041 94,041 94,521 94,571
Less: other intangibles 3,430 5,885 8,892 12,828 15,353

Tangible equity (h)
Less: preferred stock - - - - 240,403

Tangible common equity (i) $ 1,601,480 $ 1,381,753 $ 1,198,971 $ 1,099,817 $ 946,425

TANGIBLE ASSETS
U.S. GAAP total assets $ 17,259,421 $ 15,603,382 $ 14,085,746 $ 14,057,515 $ 12,416,870
Less: goodwill 94,041 94,041 94,041 94,521 94,571
Less: other intangibles 3,430 5,885 8,892 12,828 15,353

Tangible assets (j) $ 17,161,950 $ 15,503,456 $ 13,982,813 $ 13,950,166 $ 12,306,946

RISK-WEIGHTED ASSETS (k) $ 14,592,655 $ 12,938,576 $ 12,337,398 $ 11,191,298

PERIOD-END COMMON SHARES OUTSTANDING (l) 79,097 78,178  77,708  77,115  71,745

RATIOS
Common equity Tier 1 ratio (g) / (k) (1) 9.33% 9.19% 8.52% 8.04%
Tangible equity to tangible assets (h) / (j) 9.33% 8.91% 8.57% 7.88% 9.64%
Tangible book value (i) / (l) $ 20.25 $ 17.67 $ 15.43 $ 14.26 $ 13.19

(1) Effective January 1, 2015, the 
common equity Tier 1 ratio became a 
required regulatory capital measure and 
is calculated in accordance with the new 
capital rules. 

Non-U.S. GAAP 
Financial Measures   
(continued)

Year ended December 31,
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(Amounts in thousands, except shares and per share data) 2015 2014

ASSETS
Cash and due from banks $ 145,147 $ 132,211
Federal funds sold and interest-bearing deposits in banks 238,511 292,341
Loans held-for-sale 108,798 115,161
Securities available-for-sale, at fair value (pledged as collateral to creditors: $100.2 million–2015; 
$86.5 million–2014)

1,765,366 1,645,344

Securities held-to-maturity, at amortized cost (fair value: $1.4 billion–2015; $1.1 billion–2014) 1,355,283 1,129,285

Federal Home Loan Bank (“FHLB”) stock 26,613 28,666
Loans – excluding covered assets, net of unearned fees 13,266,475 11,892,219
Allowance for loan losses (160,736) (152,498)

Loans, net of allowance for loan losses and unearned fees 13,105,739 11,739,721
Covered assets 26,954 34,132
Allowance for covered loan losses (5,712) (5,191)

Covered assets, net of allowance for covered loan losses 21,242 28,941
Other real estate owned, excluding covered assets 7,273 17,416
Premises, furniture, and equipment, net 42,405 39,143
Accrued interest receivable 45,482 40,531
Investment in bank owned life insurance 56,653 55,207
Goodwill 94,041 94,041
Other intangible assets 3,430 5,885
Derivative assets 40,615 43,062
Other assets 202,823 196,427

Total assets $ 17,259,421 $ 15,603,382

LIABILITIES
Demand deposits:

Non-interest bearing $ 4,355,700 $ 3,516,695
Interest bearing 1,503,372 1,907,320

Savings deposits and money market accounts 6,296,443 5,171,025
Time deposits 2,190,077 2,494,928

Total deposits 14,345,592 13,089,968
Deposits held-for-sale — 122,216
Short-term and secured borrowings 372,467 432,385
Long-term debt 694,788 344,788
Accrued interest payable 7,080 6,948
Derivative liabilities 18,229 26,767
Other liabilities 122,314 98,631

Total liabilities  15,560,470  14,121,703

Consolidated 
Statements of 
Financial Condition

EQUITY
Common stock (no par value, $1 stated value; authorized shares:
174 million; issued shares: 79,099,157 - 2015 and 78,179,542 - 2014) 78,439 77,211
Treasury stock, at cost (2,574 - 2015 and 1,704 - 2014) (103) (53)
Additional paid-in capital 1,071,674 1,034,048
Retained earnings 531,682 349,556
Accumulated other comprehensive income, net of tax 17,259 20,917

Total equity 1,698,951 1,481,679
Total liabilities and equity $ 17,259,421 $ 15,603,382
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                        Year ended December 31,

(Amounts in thousands, except per share data) 2015 2014 2013

INTEREST INCOME
Loans, including fees $ 517,461 $ 463,755 $ 433,829
Federal funds sold and interest-bearing deposits in banks 903 770 652
Securities:

Taxable 55,283 53,500 51,310
Exempt from Federal income taxes 8,270 6,173 6,200

Other interest income 295 189 247
Total interest income 582,212 524,387 492,238

INTEREST EXPENSE
Interest-bearing demand deposits 3,845 3,728 4,202
Savings deposits and money market accounts 20,169 16,857 16,350
Time deposits 23,092 21,366 20,161
Short-term and secured borrowings 656 638 850
Long-term debt 20,035 27,061 29,612

Total interest expense 67,797 69,650 71,175
Net interest income 514,415 454,737 421,063

Provision for loan and covered loan losses 14,790 12,044 31,796
Net interest income after provision for loan and covered loan losses 499,625 442,693 389,267

NON-INTEREST INCOME
Asset management 17,958 17,268 18,377
Mortgage banking 14,079 10,245 12,172
Capital markets products 18,530 18,047 20,728
Treasury management 30,636 27,472 24,668
Loan, letter of credit and commitment fees 20,648 19,311 17,217
Syndication fees 17,205 19,514 13,447
Deposit service charges and fees and other income 10,134 5,203 6,207
Net securities gains 822 530 1,174

Total non-interest income $        130,012 $        117,590 $        113,990

NON-INTEREST EXPENSE
Salaries and employee benefits $ 205,019 $ 182,192 $ 166,929
Net occupancy and equipment expense 32,708 31,258 30,027
Technology and related costs 14,267 13,281 13,726
Marketing 16,122 13,441 12,590
Professional services 11,320 11,761 8,539
Outsourced servicing costs 7,494 6,864 6,817
Net foreclosed property expenses 4,210 8,681 20,194
Postage, telephone and delivery 3,582 3,400 3,521
Insurance 13,972 12,451 10,867
Loan and collection expense 8,556 6,765 8,753
Other expenses 15,987 21,982 21,351

Total non-interest expense 333,237 312,076 303,314
Income before income taxes 296,400 248,207 199,943
Income tax provision 111,089 95,128 76,994

Net income available to common stockholders $ 185,311 $ 153,079 $ 122,949

PER COMMON SHARE DATA
Basic earnings per share $ 2.36 $ 1.96 $ 1.58
Diluted earnings per share $ 2.32 $ 1.94 $ 1.57
Cash dividends declared $ 0.04 $ 0.04 $ 0.04
Weighted-average common shares outstanding 77,968 77,007 76,398
Weighted-average diluted common shares outstanding 79,206 77,822 76,645
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Our Values

Our values are the beliefs that guide 

us as we work to earn the trust of 

our client, communities, colleagues 

and shareholders.

T RUSTWORTHY   We work hard to earn and maintain trust.

RESPONSIBLE   We act responsibly and embrace accountability. 

UNDERSTANDING   We are understanding, respectful and inclusive.

SERVICE-FOCUSED  We serve our clients, communities and each other with passion.

TEAM ORIENTED   We put team above self.
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Key Leadership
BOA R D OF DIR ECTOR S
JAMES GUYETTE 
Chairman, PrivateBancorp, Inc.,  
Former Chairman, President & CEO, 
Rolls-Royce North America, Inc.

LARRY RICHMAN 
President & CEO, 
PrivateBancorp, Inc.

DIANE AIGOTTI  
Managing Director & CFO, Ryan Specialty 
Group, LLC

NORMAN BOBINS 
Chairman, The PrivateBank & Trust Co., 
CEO, Norman Bobins Consulting, LLC

MICHELLE COLLINS 
President, Cambium, LLC

RALPH MANDELL 
Chairman Emeritus, PrivateBancorp, Inc.

CHERYL MAYBERRY MCKISSACK  
Chief Operating Officer, Johnson  
Publishing Co. & President, JPC Digital

JAMES NICHOLSON 
Chairman & Former President & CEO,  
PVS Chemicals, Inc.

RICHARD PRICE 
Chairman & CEO, Mesirow Financial 
Holdings, Inc

EDWARD RABIN JR.  
Former President, Hyatt Hotels

WILLIAM RYBAK  
Former Executive Vice President & CFO,  
Van Kampen Investments, Inc.

ALEJANDRO SILVA  
Chairman & CEO, 
Evans Food Group, Ltd.

EX ECU TIV E 
COMMITTEE
LARRY RICHMAN*  
President & CEO

BRANT AHRENS* 
President, Personal Client Services

KAREN CASE* 
President, Commercial Real Estate

JENNIFER EVANS* 
General Counsel & Corporate Secretary

BRUCE HAGUE* 
President, National Commercial 
Banking

KEVIN KILLIPS* 
Chief Financial Officer

BRUCE LUBIN* 
President, Illinois Commercial  
& Specialty Banking

KEVIN VAN SOLKEMA* 
Chief Credit Risk Officer

LEONARD WIATR* 
Chief Risk Officer

VICKI ZNAVOR* 
Chief Human Resources Officer

AL ADAMS 
Head of Community Banking

PATTI BARNETT 
Head of Internal Audit

THOMAS BIEKE 
Chief Credit Officer

PAUL CAREY  
Chief Accounting Officer & Controller

ELIZABETH CUMMINGS  
Chief Information Officer

KIMBERLY ADAMS EKWEMOHA 
Chief Compliance Officer

ROBERT FRENTZEL  
President of Specialized Industries,  
Illinois Commercial Banking

KRISTINE GARRETT  
President, Private Wealth

BRIAN GREENBLATT 
President, Middle Market Commercial 
Banking, Illinois Commercial Banking

JOHN HEIBERGER 
Chief Strategy Officer

MARK HOLMES  
Head of Financial Planning & Analysis

MICHAEL JANSSEN  
Head of Corporate Tax

JULIE O’CONNOR  
Deputy General Counsel

HAMMAD PIRZADA  
Corporate Treasurer

JEFFREY RAIDER  
Head of National Banking

JEFFREY STEELE 
President, Healthcare & Suburban 
Banking, Illinois Commercial Banking

JAMES TURNER  
Head of Chicago Commercial Real Estate

AMY YUHN 
Chief Marketing Officer

*PrivateBancorp, Inc. Executive Officers
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CAUTIONARY STATEMENT REGARDING 
FORWARD-LOOKING STATEMENTS

Statements contained in this report that 
are not historical facts may constitute 
forward-looking statements within the 
meaning of the federal securities laws. 
Forward-looking statements represent 
management’s current beliefs and 
expectations regarding future events, 
such as our anticipated future financial 
results, credit quality, liquidity, revenues, 
expenses, or other financial items, and the 
impact of business plans and strategies or 
legislative or regulatory actions. Forward-
looking statements are typically identified 
by words such as “may,” “might,” “will,” 

“should,” “could,” “would,” “expect,” “plan,” 
“anticipate,” “intend,” “believe,” “estimate,” 
“predict,” “project,” “potential,” or “continue” 
or other comparable terminology.

Our ability to predict results or the actual 
effects of future plans, strategies or events 
is inherently uncertain. Factors which could 
cause actual results or conditions to differ 
from those reflected in forward-looking 
statements include:

The company’s common stock is listed on NASDAQ under the symbol PVTB. 
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Ernst & Young LLP 
Chicago, Illinois
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• Uncertainty regarding geopolitical 
developments and the U.S. and global 
economic outlook that may continue 
to impact market conditions or affect 
demand for certain banking products 
and services;

• Unanticipated developments 
in pending or prospective loan 
transactions or greater-than-expected 
paydowns or payoffs of existing loans;

• competitive pressures in the financial 
services industry relating to both 
pricing and loan structures, which may 
impact our growth rate;

• Unforeseen credit quality problems 
or changing economic conditions that 
could result in charge-offs greater than 
we have anticipated in our allowance 
for loan losses or changes in value of 
our investments;

• Unanticipated changes in monetary 
policies of the Federal Reserve or 
significant changes in the pace of, or 
market expectations for, future interest 
rate increases;

• Availability of sufficient and cost-
effective sources of liquidity or funding 
as and when needed;

• Unanticipated losses of one or more 
large depositor relationships, or other 
significant deposit outflows;

• Loss of key personnel or an inability 
to recruit appropriate talent cost-
effectively;

• Greater-than-anticipated costs to 
support the growth of our business, 
including investments in technology, 
process improvements or other 
infrastructure enhancements, or 
greater-than-anticipated compliance or 
regulatory costs and burdens;

• The impact of possible future 
acquisitions, if any, including the costs 
and burdens of integration efforts; or

• Failures or disruptions to, or 
compromises of, our data processing 
or other information or operational 
systems, including the potential impact 
of disruptions or security breaches at 
our third-party service providers.

Forward-looking statements are subject 
to risks, assumptions and uncertainties 
and could be significantly affected by 
many factors, including those set forth in 
the “Risk Factors” and “Management’s 
Discussion and Analysis of Financial 
Condition and Results of Operations” 
sections of the Annual Report on Form 10-K 
for the year ended December 31, 2015, as 
well as those set forth in our subsequent 
periodic and current reports filed with the 
SEC. These factors should be considered 
in evaluating forward-looking statements 
and undue reliance should not be placed on 
our forward-looking statements. Forward-
looking statements speak only as of the 
date they are made, and we assume 
no obligation to update any of these 
statements in light of new information, 
future events or otherwise unless required 
under the federal securities laws.




