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PART |
Item 1. Business

Forum Energy Technologies, Inc., a Delaware corporation (“Forum,” the “Company,” “we” or “us”), is a global products company, serving the
drilling, downhole, subsea, completions, and production sectors of the energy industry. Our common shares are listed on the New York Stock
Exchange (“NYSE”") under the symbol “FET.” Our principal executive offices are located at 10344 Sam Houston Park Drive, Houston, Texas
77064, our telephone number is (713) 351-7900, and our website is www.f-e-t.com. Our Annual Reports on Form 10-K, quarterly reports on
Form 10-Q and current reports on Form 8-K, and all amendments thereto, are available free of charge in the “Investors” section of our
website as soon as reasonably practicable after such reports are electronically filed with or furnished to the Securities and Exchange
Commission (“SEC”). These reports are also available on the SEC’s website at www.sec.gov. Information contained on or accessible from
our website is not incorporated by reference into this Annual Report on Form 10-K and should not be considered part of this report or any
other filing that we make with the SEC.

Reverse Stock Split

On November 9, 2020, we effected a reverse stock split where each 20 issued and outstanding shares of our common stock were converted
into one share of our common stock (the "Reverse Stock Split"). Our shares began trading on a reverse stock split-adjusted basis on
November 10, 2020. All share and per share data included in this report have been retroactively adjusted to reflect the Reverse Stock Split.

Overview

We are a global products company, serving the drilling, downhole, subsea, completions and production sectors of the energy industry. We
design, manufacture and distribute products and engage in aftermarket parts supply and services that complement our product offering. The
Company's products include highly engineered capital equipment as well as products that are consumed in the drilling, well construction,
production and transportation of oil and natural gas. These consumable products are used in drilling, well construction and completions
activities, within the supporting infrastructure, and at processing centers and refineries. Our engineered capital products are directed at
drilling rig equipment for new rigs, upgrades and refurbishment projects, subsea construction and development projects, pressure pumping
equipment, the placement of production equipment on new producing wells, and downstream capital projects. In 2020, over 80% of our
revenue was derived from consumable products and activity-based equipment, while the balance was primarily derived from capital products
with a small amount from rental and other services.

We seek to design, manufacture and supply high quality reliable products that create value for our diverse customer base, which includes,
among others, oil and natural gas operators, land and offshore drilling contractors, oilfield service companies, subsea construction and
service companies, and pipeline and refinery operators.

Our reporting segments align with business activity drivers and the manner in which management reviews and evaluates operating
performance. Forum operates in the following three reporting segments: Drilling & Downhole, Completions and Production. We believe that
the reporting segment structure is aligned with the key phases of the well cycle and provides operating efficiencies.

We incorporate by reference the segment and geographic information for the last three years set forth in Note 18 Business Segments, and
the information with respect to dispositions set forth in Note 4 Dispositions.

Drilling & Downhole segment

In our Drilling & Downhole segment, we design, manufacture and supply products and provide related services to the drilling, downhole and
subsea markets. Through this segment, we offer drilling technologies, including capital equipment and a broad line of products consumed in
the drilling process; downhole technologies, including cementing and casing tools, protection products for artificial lift equipment and cables.
The segment also supplies subsea technologies, including robotic vehicles and other capital equipment, specialty components and tooling, a
broad suite of complementary subsea technical services.

There are several factors that drive demand for our Drilling & Downhole segment. Our Drilling Technologies product line is influenced by
global drilling activity; the level of capital investment in drilling rigs and equipment replacement as drilling contractors modify or replace
existing rigs to increase capability or improve efficiency and safety; the number of rigs in use and the severity of operating conditions. Our
Downhole Technologies product line is impacted
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by the level of well completion activity and complexity of well construction and completion. Demand for our subsea products is affected by
global offshore activity, defense spending, subsea equipment and pipeline installation, repair and maintenance expenditures, and growth in
offshore resource development.

Drilling_Technologies. We provide both drilling capital equipment and consumables, with a focus on products that enhance our customers’
handling of tubulars and drilling fluids on the drilling rig. Our product offering includes powered and manual tubular handling equipment;
customized offline crane systems; drilling data acquisition management systems; pumps, pump parts, valves, and manifolds; drilling fluid end
components; and a broad line of items consumed in the drilling process.

Drilling capital equipment. We design and manufacture a range of powered and manual tubular handling tools used on onshore and offshore
drilling rigs. Our Forum B+V Qil Tools and Wrangler™ branded tools reduce direct human involvement in the handling of pipe during drilling
operations, improving safety, speed and efficiency of operations. Our tubular handling tools include elevators, clamps, rotary slips, rotary
tongs, powered slips, spiders and kelly spinners. Our hydraulic catwalks mechanize the lifting and lowering of tubulars to and from the drill
floor, eliminating or reducing the need for traditional drill pipe and casing “pick-up and lay-down” operations with associated personnel. In
addition, our make-up and break-out tools, called Forum Roughneck™, automate a potentially dangerous rig floor task and improve rig
drilling speed and safety. In addition, we also manufacture torque machines which allow customers to make up and break out complex
tubulars and casing offline. We also design and manufacture a range of rig-based offline activity cranes and multi-purpose cranes.

In addition to powered tubular handling equipment, we design and manufacture drilling manifold systems and high pressure piping packages.
Finally, we repair and service drilling equipment for both land and offshore rigs. Many of our service employees work in the field to address
problems at the rig site.

Consumable products. We manufacture a range of consumable products used on drilling rigs, well servicing rigs, and hydraulic fracturing
systems. Our consumable products include valves, centrifugal pumps, mud pump fluid end components, including P-Quip™ mud pump
modules, Forumlok™, rig sensors, inserts, and dies. We are also a supplier of oilfield bearings, including FracMax™, to original equipment
manufacturers and repair businesses for use in drilling and well stimulation equipment.

Downhole Technologies. We manufacture a broad line of downhole products that are consumed during the construction, completion and
production phases of a well's lifecycle.

Downhole protection systems. We offer a full selection of downhole protection solutions and artificial lift accessories through our various
brands such as Cannon Services™ and Multilift. Our Cannon Services protectors are used to shield downhole control lines, cables and
gauges during installation and to provide protection during production enhancement operations. We design and manufacture a variety of
downhole protection solutions for electrical submersible pump (“ESP”) cabling, encapsulated control lines, sub-surface safety valves and
permanent downhole gauges. We provide both standard and customized protection systems, and we utilize a range of materials in our
products for various downhole environments. SandGuard™ and Cyclone™ branded completion tools extend the useful life of an ESP by
protecting it against sand and other solids during shutdown and startup. Forum’s GasGuard™ branded product also extends the useful life of
an ESP by breaking down gas slugs, creating an uninterrupted flow of liquid.

Casing and cementing tools. Through our Davis-Lynch™ branded downhole well construction operations, we design and manufacture
products used in the construction of oil and natural gas wells. We design and manufacture a full portfolio of centralizers, float equipment,
stage cementing tools, inflatable packers, flotation collars, cementing plugs and surge reduction equipment. Our products are used globally in
the construction of onshore and offshore wells.

Our primary customers in this product line are oil and natural gas producers, and service companies providing completions, artificial lift and
other intervention services to producers.

Subsea Technologies. We design and manufacture capital equipment and specialty components used in the subsea sector and provide a
broad suite of complementary technical services. We have a core focus on the design and manufacture of remotely operated vehicle (“ROV”)
systems, other specialty subsea vehicles, and rescue submarines, as well as critical components of these vehicles. Many of our related
technical services complement our vehicle offerings.

Subsea vehicles. We are a leading designer and manufacturer of a wide range of ROVs that we supply to the offshore subsea construction,
observation and related service markets. The market for ROVs can be segmented
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into three broad classes of vehicles based on size and category of operations: (1) large work-class vehicles and trenchers for construction
and installation activities, (2) drilling-class vehicles deployed from and for use around an offshore rig and (3) observation-class vehicles for
inspection and light manipulation. We are a leading provider of work-class and observation class vehicles.

We design and manufacture large work-class ROVs through our highly respected Perry® brand. These vehicles are principally used in
deepwater construction applications. In addition to work-class ROVs, we design and manufacture large trenchers that travel along the sea
floor for trenching, installation and burial operations. The largest of these trenchers is able to cut over three meters deep into the seafloor to
lay pipelines, power cables or communications cables for customers in the pipeline, renewables and telecom markets.

Our Forum Sub-Atlantic® branded observation-class vehicles are electrically powered and are principally used for inspection, survey and light
manipulation, and serve a wide range of industries.

In addition to ROVs, we design and manufacture subsea rescue vehicles capable of a range of tasks, including submarine rescue operations,
diver support, seabed survey, port security, under hull search and a variety of other tasks.

Our subsea vehicle customers are primarily large offshore construction companies, including non-oil and natural gas entities, such as a
range of governmental organizations including naval, maritime science and geoscience research organizations, offshore wind power
companies, and other industries operating in marine environments.

Subsea products and technical services. We are also a leading designer and manufacturer of subsea products and components utilized in
conjunction with ROVs for the oil and natural gas, renewables, telecommunications and defense markets. We manufacture Dynacon®
branded ROV launch and recovery systems, linear cable engines, Sub-Atlantic® branded ROV thrusters, and a wide range of hydraulic power
units and valve packs. We design and manufacture these ROV components for incorporation into our own vehicles as well as for sale to
other ROV manufacturers. We also provide a broad suite of subsea tooling, both industry standard and custom designed, and technical
services.

Completions segment

In our Completions segment, we design, manufacture and supply products and provide related services to the coiled tubing, stimulation and
intervention markets. Through this segment, we offer stimulation and intervention technologies, including hydraulic fracturing pumps, cooling
systems, flow iron, wireline cable and pressure control equipment as well as related recertification and refurbishment services. We also offer
coiled tubing products, including coiled tubing strings and coiled line pipe.

Demand for our Stimulation & Intervention and Coiled Tubing product lines is impacted by the level of North America shale or tight sand
basin hydraulic fracturing activity and the level of workover and intervention activity.

Stimulation and Intervention. We provide a broad range of high pressure pumps and flow equipment used by well stimulation, or pressure
pumping, companies during stimulation, intervention (principally plug and perforation activity) and flowback processes. We sell power end
assemblies, industrial heat exchanger and cooling systems, manifolds and manifold trailers, and treating iron. Frequent refurbishment and
recertification of flow equipment is critical to ensuring the reliable and safe operation of a pressure pumping company’s fleet. We perform
these services and position inventory in strategic locations in North America.

We also manufacture pressure control products that are used for well intervention operations that are sold domestically and internationally to
oilfield service companies and equipment rental companies. Products we supply include blowout preventers for coiled tubing and wireline
units and our Hydraulic Latch Assembly, which is used to facilitate efficient zipper fracturing operations. We also manufacture electro-
mechanical wireline cables as well as innovative EnviroLite branded (greaseless) cables. We also conduct aftermarket refurbishment and
recertification services for pressure control equipment.

Our primary customers in the Stimulation and Intervention product line are pressure pumping, wireline and flowback service companies. In
addition, we sell directly to pressure pumping unit original equipment manufacturers.

Coiled Tubing. We manufacture Global Tubing® branded coiled tubing strings, including DURACOIL (quench and temper), and coiled line
pipe, and provide related services. Coiled tubing strings are consumable components utilized to perform well completion and intervention
activities. Our coiled line pipe offering serves as an alternative to conventional line pipe and composite flexibles in onshore and offshore
applications.
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The product line’s primary customers are domestic and international service companies that provide coiled tubing services and oil and gas
operators.

Production segment

In our Production segment, we design, manufacture and supply products and provide related equipment and services to the production and
infrastructure markets. Through this segment, we supply production equipment, including well site production and process equipment, and a
broad range of industrial and process valves.

The segment’s primary market driver is the level of spending associated with bringing new wells on production. Demand for our Production
Equipment product line is also impacted by the amount of spending on midstream and downstream projects. Demand for our Valve Solutions
product line is driven by the level of infrastructure additions, upgrades and maintenance activity across the oil and natural gas industry,
including the upstream, midstream and downstream sectors. In addition, Valve Solutions is affected by activity levels in the power generation,
process, petrochemical and mining industries.

Production Equipment. Our Production Equipment product line provides engineered process systems and field services for capital equipment
used at the wellsite and for production processing in the U.S. Once a well has been drilled, completed and brought on stream, we provide the
well operator or producer with process equipment necessary to make the oil or natural gas ready for transmission. We engineer, fabricate
and install separators, packaged production systems and American Society of Mechanical Engineers (“ASME”) and American Petroleum
Institute (“API1”) coded pressure vessels, skidded vessels with gas measurement, modular process plants, header and manifold skids,
process and flow control equipment and separators to help clean and process oil or natural gas as it travels from the wellhead and along the
transmission line to the refinery. Our customers are principally U.S. oil and natural gas operators or producers.

We also design and provide process oil treatment equipment, including EDGE® and NU-STATIC® branded desalters and dehydrator
technologies, used in refineries and other process applications worldwide. We have a team of highly trained technicians and field service
engineers for repair and installation, and we supply a broad range of replacement parts for our equipment and other manufacturers. This
equipment removes sand, water and suspended solids from hydrocarbons prior to their transmission or refining.

Valve Solutions. We provide a wide range of industrial valves that principally serve the upstream, midstream and downstream markets of the
oil and natural gas industry. To a lesser extent, our valves serve general industrial, power generation and process industry customers as well
as the mining industry. We provide ball, gate, globe, check and butterfly valves across a range of sizes and applications.

We market our valves to our customers and end users through our recognized brands: PBV®, DSI® and Accuseal®. Much of our production is
sold through distribution supply companies, with our marketing efforts targeting end users for pull through of our valve products. Our global
sales force and representatives cover approximately 30 countries, with local sales and distribution in Canada. Our Canadian operations
provide significant exposure to heavy oil projects.

Our supply chain systems enable us to design and sell high-quality engineered valves, as well as provide standardized products, while
maintaining competitive pricing and minimizing capital requirements. We utilize our international manufacturing partners to produce
components and completed products for a number of our valve brands.

Depending on the product, our valves are manufactured to conform to the standards of one or more of the APIl, American National Standards
Institute, American Bureau of Shipping, and International Organization for Standardization and/or other relevant standards governing the
design and manufacture of industrial valves.

Business history

Forum was incorporated in 2005 and formed through a series of acquisitions. In August 2010, Forum Oilfield Technologies, Inc. was renamed
Forum Energy Technologies, Inc., when four other companies were merged into Forum. On April 17, 2012, we completed our initial public
offering.
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Backlog

As we provide a mix of consumable products, capital goods, and repair parts and services, the majority of our business does not require
lengthy lead times. The majority of orders and commitments included in our backlog as of December 31, 2020 were scheduled to be
delivered within six months. Our backlog was approximately $114 million at December 31, 2020 and approximately $173 million at
December 31, 2019. Substantially all of the projects currently in our backlog are subject to change and our customers may seek to terminate
these orders. However, customers are generally required to pay us for work performed, other costs and fees as a result of such changes or
termination. It is difficult to predict how much of our current backlog may be delayed or terminated, or subject to changes, as well as our
ability to collect termination or change fees.

Our consumable and repair products are predominantly off-the-shelf items requiring short lead-times, generally less than six months, and our
related refurbishment or other services are also not contracted with significant lead time. The composition of our backlog is reflective of our
mix of capital equipment, consumable products, aftermarket and other related items. Our bookings, which consist of written orders or
commitments for our products or related services, during the years ended December 31, 2020 and 2019 were approximately $473 million
and $863 million, respectively.

Customers
No customer represented more than 10% of consolidated revenue in any of the last three years.
Seasonality

A substantial portion of our business is not significantly impacted by seasonality. We do, however, generally experience lower sales and
profitability in the fourth quarter due to a decrease in working days caused by calendar year-end holidays, and manufacturing and shipping
delays caused by weather. In addition, given the geographic proximity of a number of our facilities to the Gulf Coast, we are subject to
business interruptions caused by hurricanes and tropical storms. A small portion of the revenue we generate from select Canadian
operations often benefits from higher first quarter activity levels, as operators take advantage of the winter freeze to gain access to remote
drilling and production areas.

Competition

The markets in which we operate are highly competitive. We compete with a number of companies of varying size. There are several large
national and multinational companies that have longer operating histories, greater financial, technical and other resources and greater name
recognition. In addition, we have several smaller competitors who compete with us on a regional or local basis. These competitor are often
times very quick to respond to new or emerging technologies and services, and changes in customer requirements. The principal competitive
factors in our markets are product quality and performance, price, breadth of product offering, availability of products and services,
performance, distribution capabilities, technical expertise, responsiveness to customer needs, reputation for service and intellectual property
rights. We believe our products and services in each segment are at least comparable in price, quality, performance and dependability with
our competitors’ offerings. We seek to differentiate ourselves from our competitors by providing a rapid response to the needs of our
customers, expert knowledge, a high level of customer service, and innovative product development initiatives. Some of our competitors
expend greater amounts of money than us on formal research and engineering efforts. We believe, however, that our product development
efforts are enhanced by the investment of management time that we make to improve our customer service and to work with our customers
on their specific product needs and challenges.

Although we have no single competitor across all of our product lines, the companies we compete with across the greatest number of our
product lines include National Oilwell Varco, Inc., Cameron International Corporation (a subsidiary of Schlumberger), Ingersoll Rand,
TechnipFMC plc, Tenaris S.A., and Caterpillar, Inc.

Patents, trademarks and other intellectual property

We currently hold multiple U.S. and international patents and trademarks, have a number of pending patent and trademark applications and
have developed a significant amount of trade secrets or other know how in the areas where we compete. Although our patents, trademarks,
licenses, trade secrets and know how are material to us in the aggregate, we do not regard any single piece of intellectual property to be
material to our business as a whole.
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Raw materials

We acquire component parts, products and raw materials from suppliers, including foundries, forge shops, and original equipment
manufacturers. The prices we pay for our raw materials may be affected by, among other things, energy, steel and other commodity prices,
tariffs and duties on imported materials and foreign currency exchange rates. Certain of our component parts, products or raw materials,
such as bearings, are only available from a limited number of suppliers. Please see “Risk factors—Risks related to our business—We rely on
relationships with key suppliers to operate and maintain our business.”

Timely receipt of raw materials is critical to our business. However, we may not be able to continue purchasing raw materials on a timely
basis or at acceptable prices. We generally try to purchase raw materials from multiple suppliers so that we are not dependent on any one
supplier, but this is not always possible.

Inventory

An important consideration for many of our customers in selecting a vendor is timely availability of the product. Customers may pay a
premium for earlier or immediate availability because of the cost of delays in critical operations. We stock our consumable products in
regional warehouses or on consignment around the world so that these products are available for our customers when needed. This
availability is especially critical for certain consumable products, causing us to carry substantial inventories for these products. For critical
capital items in which demand is expected to be strong, we often build certain items before we have a firm order. Our having such goods
available on short notice can be of great value to our customers. We also stock raw materials and components in order to be in a position to
build products in response to market demand.

We typically offer our customers payment terms of 30 days, although during downturns in activity, customers often take 60 days or more to
settle accounts. For sales into certain countries or for select customers, we might require payment upfront or credit support through a letter of
credit. For longer term projects, we typically require progress payments as important milestones are reached. On average, we collect our
receivables in about 60 days from shipment resulting in a substantial investment in accounts receivable. Likewise, standard terms with our
vendors are 90 days. For critical items sourced from significant vendors, we have settled accounts more quickly, sometimes in exchange for
early payment discounts.

Governmental regulation

Our operations are subject to numerous stringent and complex laws and regulations governing the discharge of materials into the
environment, health and safety aspects of our operations, or otherwise relating to human health and environmental protection. In addition to
environmental and worker safety regulations, we are subject to regulation by numerous other governmental regulatory agencies, including
the U.S. Department of Labor and other state, local and international bodies regulating worker rights and labor conditions. In addition, we are
subject to certain requirements to contribute to retirement funds or other benefit plans and laws in some jurisdictions in which we operate
restrict our ability to dismiss employees. We also operate vehicles that are subject to federal and state transportation regulations. Failure to
comply with these laws or regulations or to obtain or comply with permits may result in the assessment of administrative, civil and criminal
penalties, imposition of remedial or corrective action requirements, and the imposition of injunctions to prohibit certain activities or force
future compliance.

The trend in environmental regulation has been to impose increasingly stringent restrictions and limitations on activities that may impact the
environment, and thus, any changes in environmental laws and regulations or in enforcement policies that result in more stringent and costly
waste handling, storage, transport, disposal, or remediation requirements could have a material adverse effect on our operations and
financial position. Moreover, accidental releases or spills of regulated substances may occur in the course of our operations, and if so, we
may incur significant costs and liabilities as a result of such releases or spills, including any third party claims for damage to property, natural
resources or persons.

The following is a summary of the more significant existing environmental, health and safety laws and regulations to which our business
operations are subject and for which compliance may have a material adverse impact on our capital expenditures, results of operations or
financial position.
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Hazardous substances and waste

The Resource Conservation and Recovery Act (the “RCRA”) and comparable state statutes, regulate the generation, transportation,
treatment, storage, disposal and cleanup of hazardous and non-hazardous wastes. Under the auspices of the Environmental Protection
Agency (the “EPA”), the individual states administer some or all of the provisions of the RCRA, sometimes in conjunction with their own, more
stringent requirements. We are required to manage the transportation, storage and disposal of hazardous and non-hazardous wastes in
compliance with the RCRA.

The Comprehensive Environmental Response, Compensation, and Liability Act (the “CERCLA"), also known as the Superfund law, imposes
joint and several liability, without regard to fault or legality of conduct, on classes of persons who are considered to be responsible for the
release of a hazardous substance into the environment. These persons include the owner or operator of the site where the release occurred,
and anyone who disposed or arranged for the disposal of a hazardous substance released at the site. We currently own, lease, or operate
numerous properties that have been used for manufacturing and other operations for many years. We also contract with waste removal
services and landfills. These properties and the substances disposed or released on them may be subject to the CERCLA, RCRA and
analogous state laws. Under such laws, we could be required to remove previously disposed substances and wastes, remediate
contaminated property, or perform remedial operations to prevent future contamination. In addition, it is not uncommon for neighboring
landowners and other third-parties to file claims for personal injury and property damage allegedly caused by hazardous substances released
into the environment.

Hydraulic fracturing

A significant percentage of our customers’ oil and natural gas production is being developed from unconventional sources, such as
hydrocarbon shales. These formations require hydraulic fracturing completion processes to release the oil or natural gas from the rock so
that it can flow through the formations. Hydraulic fracturing involves the injection of water, sand and chemicals under pressure into the
formation to stimulate production. A number of federal agencies, including the EPA and the U.S. Department of Energy, are analyzing, or
have been requested to review, a variety of environmental issues associated with shale development, including hydraulic fracturing.
Moreover, various political groups and officials are requesting or have discussed implementing a ban on hydraulic fracturing, or oil & gas
extraction generally, on federal lands. For more information, please read “Risk Factors-Potential legislation or regulations restricting the use
of hydraulic fracturing could reduce demand for our products.”

Operating risk and insurance

We maintain insurance coverage of types and amounts that we believe to be customary and reasonable for companies of our size and with
similar operations. In accordance with industry practice, however, we do not maintain insurance coverage against all of the operating risks to
which our business is exposed. Therefore, there is a risk our insurance program may not be sufficient to cover any particular loss or all
losses. Currently, our insurance program includes coverage for, among other things, general liability, umbrella liability, sudden and accidental
pollution, personal property, vehicles, workers’ compensation, and employer’s liability coverage.

Employees

As of December 31, 2020, we had approximately 1,400 employees. Of our total employees, approximately 1,000 were in the U.S., 150 were
in the United Kingdom, 100 were in Germany, 100 were in Canada and 50 were in all other locations. We are not a party to any collective
bargaining agreements, other than in our Hamburg, Germany facility. We consider our relations with our employees to be satisfactory.
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Item 1A. Risk Factors

The following summarizes the principal factors that make an investment in our company speculative or risky, all of which are more fully
described in the Risk Factors section below. This summary should be read in conjunction with the Risk Factors section and should not be
relied upon as an exhaustive summary of the material risks facing our business.

Risks Related to our Business and Operations:

The success of our business largely depends on activity levels in the oil and natural gas industry, which can be affected by the
amount and volatility of oil and natural gas prices.

The markets in which we operate are highly competitive.

We may hold excess or obsolete inventory.

We may not realize revenue on our current backlog due to customer order reductions, cancellations or acceptance delays, which
may negatively impact our financial results.

The COVID-19 pandemic has and may continue to adversely affect our business and results of operations.

The industry in which we operate is undergoing continuing consolidation that may impact our results of operations.

A greater focus on budgetary discipline and technological advances have caused a decline in customer spending that may remain at
a low level despite an increase in commodity prices.

Our Chief Executive Officer and other executive officers are critical to our business and these individuals may not remain with us in
the future.

We may be unable to employ a sufficient number of skilled and qualified workers.

We rely on relationships with key suppliers to operate and maintain our business.

Our business depends upon our ability to obtain key raw materials and specialized equipment from suppliers.

We may not be able to satisfy technical requirements, testing requirements, code requirements or other specifications under
contracts and contract tenders.

A failure or breach of our information technology infrastructure could adversely impact our business and results of operations and
expose us to potential liabilities.

Our success depends on our ability to implement new technologies and services more efficiently and quickly than our competitors.
Our success will be affected by the use and protection of our proprietary technology.

We may incur liabilities, fines, penalties or additional costs, or we may be unable to sell to certain customers if we do not maintain
safe operations.

Facility consolidations or expansions may subject us to risks of operating inefficiencies, construction delays and cost overruns.

Our acquisitions and dispositions may not result in anticipated benefits and may present risks not originally contemplated.

A natural disaster, catastrophe or other event could result in severe property damage, which could curtail our operations.

Legal and Regulatory Risks:

Governmental laws and regulations may affect our and our customers’ costs, prohibit or curtail our customers’ operations in certain
areas, limit the demand for our products and services or restrict our operations.

Potential legislation or regulations restricting the use of hydraulic fracturing could reduce demand for our products.

Our financial results could be adversely impacted by changes in regulation of oil and natural gas exploration and development
activity in response to significant environmental incidents.

Our operations are subject to environmental and operational safety laws and regulations that may expose us to significant costs and
liabilities.
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Our business operations worldwide are subject to anti-corruption and trade sanction laws and regulations in the U.S. and other
jurisdictions.

We are subject to litigation risks that may not be covered by insurance.

The number and cost of our current and future asbestos claims could be substantially higher than we have estimated and the timing
of payment of claims could be sooner than we have estimated.

Our products are used in operations that are subject to potential hazards inherent in the oil and natural gas industry and, as a result,
we are exposed to potential liabilities that could affect our financial condition and reputation.

Climate change legislation or regulations restricting emissions of greenhouse gases could increase our operating costs or reduce
demand for our products.

Risks Related to our International Operations

We may be adversely affected by developments and economic uncertainty relating to the U.K.’s departure from the European Union.
Our exposure to currency exchange rate fluctuations may result in fluctuations in our cash flows.

Risks Related to our Common Stock, Indebtedness and Financial Condition:

Our common stock price has been volatile, and we expect it to continue to remain volatile in the future.

We have a significant amount of indebtedness. Our leverage and debt service obligations restrict our operations and make us more
vulnerable to adverse economic conditions.

The indenture governing our 2025 Notes and our Credit Facility contain operating and financial restrictions that restrict our business
and financing activities.

Our ability to access the capital and credit markets to raise capital on favorable terms is limited by our debt level, industry conditions
and credit rating.

We have incurred impairment charges in the past and we may incur additional impairment charges in the future.

L.E. Simmons & Associates (“LESA"), through SCF, may significantly influence the outcome of stockholder voting and may exercise
this voting power in a manner adverse to our other stockholders.

Certain of our directors may have conflicts of interest because they are also directors or officers of SCF. The resolution of these
conflicts of interest may not be in the best interests of our Company or our other stockholders.

We have renounced any interest in specified business opportunities, and SCF and its director nominees on our board of directors
generally have no obligation to offer us those opportunities.
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Risks related to our business and operations:

The success of our business largely depends on activity levels in the oil and natural gas industry, which can be affected by the
amount and volatility of oil and natural gas prices.

We have experienced, and will continue to experience, fluctuations in revenues and operating results due to economic and business cycles.
The willingness of oil and natural gas operators to make capital expenditures to explore for and produce oil and natural gas, the need of
oilfield services companies to replenish consumable parts and the willingness of these customers to invest in capital equipment depends
largely upon prevailing industry conditions that are influenced by numerous factors over which we have no control. Such factors include:

« supply of and demand for oil and natural gas;
* prices, and expectations about future prices, of oil and natural gas;

» ability or willingness of the Organization of Petroleum Exporting Countries (“OPEC”) and other major producers to set and maintain
production limits;

» cost of exploring for, developing, producing and delivering oil and natural gas;

» levels of drilling and completions activity;

» expected decline in rates of current and future production, or faster than anticipated declines in production;
» discovery rates of new oil and natural gas reserves;

* the COVID-19 pandemic and related public health measures implemented by governments worldwide;

» ability of our customers to access new markets or areas of production or to continue to access current markets, including as a result of
trade restrictions;

« weather conditions, including hurricanes, that can affect oil and natural gas operations over a wide area;
+ natural disasters, catastrophes or other events resulting in severe property damage;
e more stringent environmental regulations;

» prohibitions, moratoriums or similar limitations on drilling or hydraulic fracturing activity resulting in a cessation or disruption of
operations;

* domestic and worldwide economic conditions;
« financial stability of our customers and other industry participants;
« political instability in oil and natural gas producing countries;

» shareholder activism or activities by non-governmental organizations to restrict the exploration, development and production of oil and
natural gas;

e conservation measures and technological advances affecting energy consumption;

» price and availability of alternative energy resources and fuels;

e uncertainty in capital and commodities markets, and the ability of oil and natural gas companies to raise equity capital and debt financing;
» interest rates and the cost of capital; and

* merger and divestiture activity among oil and natural gas producers, drilling contractors and oilfield service companies.

The oil and natural gas industry has historically experienced periodic reductions in the overall level of exploration and development activities
in connection with declines in commodity prices. As a result, there are periodic reductions in the demand for our products and services,
downward pressure on the prices that we charge and ultimately an adverse impact on our business. The COVID-19 pandemic has negatively
impacted demand for oil and natural gas, which has contributed to further price volatility. It is uncertain whether commodity prices will
maintain current levels, decline or increase in 2021. Furthermore, there can be no assurance that the demand or pricing for oil and natural
gas will follow historic patterns or recover meaningfully in the near term. Declines in oil and natural gas prices, decreased levels of
exploration, development, and production activity, and the willingness of customers to invest in their equipment relative to historical norms
may negatively affect:

e revenues, cash flows, and profitability;
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« the ability to maintain or increase borrowing capacity;
« the ability to obtain additional capital to finance our business and the cost of that capital;
« the ability to collect outstanding amounts from our customers; and

» the ability to attract and retain skilled personnel to maintain our business or that will be needed in the event of an upturn in the demand
for our products.

The markets in which we operate are highly competitive, including some competitors that hold substantial market share and have
substantially greater resources than we do, as well as a number of regional or local competitors for certain of our product lines.
We may not be able to compete successfully in this environment.

The markets in which we operate are highly competitive and our products and services are subject to competition from significantly larger
businesses. We have several competitors that are large national and multinational companies that have longer operating histories, greater
financial, technical and other resources and greater name recognition than we do. In addition, we compete with many small companies on a
regional or local basis. Our competitors may be able to respond more quickly to new or emerging technologies and services and changes in
customer requirements. In addition, several of our competitors provide a much broader array of services, and have a stronger presence in
more geographic markets and, as such, may be better positioned to withstand an extended downturn. Our larger competitors are able to use
their size and purchasing power to seek economies of scale and pricing concessions. Furthermore, some of our customers are our
competitors and have in the past ceased buying from us, and may do the same in the future. We also have competitors outside of the U.S.
with lower structural costs due to labor and raw material cost in and around their manufacturing centers, and prices based on foreign
currencies. Accordingly, currency fluctuations may cause U.S. dollar-priced products to be less competitive than our competitors’ products
that are priced in other currencies. Moreover, our competitors may utilize available capacity during a period of depressed energy prices to
gain market share.

New competitors have also entered the markets in which we compete. We consider product quality, price, breadth of product offering,
availability of products and services, performance, distribution capabilities, technical expertise, responsiveness to customer needs, reputation
for service and intellectual property rights to be the primary competitive factors. Competitors may be able to offer more attractive pricing,
duplicate strategies, or develop enhancements to products that offer performance features that are superior to our products. In addition, we
may not be able to retain key employees of entities that we acquire in the future and those employees may choose to compete against us
following a contractually agreed period of non-competition that is permitted under the law. Competitive pressures, including those described
above, and other factors could adversely affect our competitive position, resulting in a loss of market share or decreases in prices. For more
information about our competitors, please read “Business—Competition.”

Given the uncertainty related to long-term commodity prices and associated customer demand, we hold excess or obsolete
inventory and have experienced a reduction in gross margins and financial results.

We cannot accurately predict what or how many products our customers will need in the future. Orders are placed with our suppliers based
on forecasts of customer demand and, in some instances, we may establish buffer inventories to accommodate anticipated demand. At
certain times, we have built capital equipment before receiving customer orders, and we have kept our standardized downhole protection
systems and certain of our flow iron products in stock and readily available for delivery on short notice from customers. Our forecasts of
customer demand are based on multiple assumptions, which have introduced errors into the estimates. These forecasts were particularly
challenging recently due to the COVID-19 pandemic, including as a result of uncertain demand levels and inability by our customers to
receive finished goods. In addition, many of our suppliers, such as those for certain of our standardized valves, require a longer lead time to
provide products than our customers demand for delivery of our finished products. If we underestimate customer demand or if insufficient
manufacturing capacity is available, we would miss revenue opportunities and potentially lose market share and damage our customer
relationships. Conversely, if we overestimate customer demand, we would allocate resources to the purchase of material or manufactured
products that we are not be able to sell when we expect to, if at all. As a result, we would hold excess or obsolete inventory, which would
reduce gross margin and adversely affect financial results upon writing down the value of inventory. In addition, any future significant
cancellations or deferrals of product orders or the return of previously sold products could materially and adversely affect profit margins,
increase product obsolescence and restrict our ability to fund our operations.
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We may not realize revenue on our current backlog due to customer order reductions, cancellations or acceptance delays, which
may negatively impact our financial results.

Uncertainty regarding demand for our customers’ services has resulted in order reductions, cancellations and acceptance delays, and we
may experience more of these in the future. We may be unable to collect revenue for all of the orders reflected in our backlog, or we may be
unable to collect cancellation penalties, to the extent we have the right to impose them, or the revenues may be pushed into future periods.
In addition, customers who are more highly leveraged or otherwise unable to pay their creditors in the ordinary course of business may
become insolvent or be unable to operate as a going concern. We may be unable to collect amounts due or damages we are awarded from
these customers, and our efforts to collect such amounts may damage our customer relationships. Our results of operations and overall
financial condition may be negatively impacted by a reduction in revenue as a result of these circumstances.

The COVID-19 pandemic has and may continue to adversely affect our business and results of operations.

The COVID-19 pandemic and related responses by governmental authorities and changes to consumer behavior have significantly impacted
global economic activity. In addition to impacts on oil and natural gas markets (as described in “Management’s Discussion and Analysis of
Financial Condition and Results of Operations—Market Conditions”), the COVID-19 pandemic has resulted in further declines in the global
rig count and North America completions activities that have and may continue to impact our business and operations. These events have
directly affected our business and have compounded the impact from many of the risks described in this Risk Factors section, including those
relating to our customers’ capital spending and trends in oil and natural gas prices. Demand for our products and services has declined and
is expected to remain depressed as our customers have reduced their capital budgets in response to lower commodity prices. In addition, we
are facing, and expect to continue to face, logistical challenges including border closures, travel restrictions and an inability to commute to
certain facilities and job sites, as we provide services and products to our customers. We are also experiencing inefficiencies surrounding
stay-at-home orders and remote work arrangements.

Given the nature and significance of the events described above, we are not able to enumerate all potential risks to our business; however,
we believe that in addition to the impacts described above, other current or potential impacts of these recent events include, but are not
limited to:

* supply chain disruptions for essential raw materials, including product import and export restrictions;
* claims that non-performance is permitted due to force majeure or other reasons;

* customers may delay or default on payment obligations, and/or seek bankruptcy protection that could delay or prevent collections of
certain accounts receivable;

* liquidity challenges
* acredit rating downgrade and higher borrowing costs in the future;

* cybersecurity issues, as digital technologies may become more vulnerable and experience a higher rate of and increased
sophistication in cyberattacks in the current environment of remote connectivity, which could disrupt our operations or result in the
loss or exposure of confidential or sensitive customer, employee or company information and adversely affect our business, financial
condition and results of operations;

* litigation risk and possible loss contingencies related to COVID-19 and its impact, including with respect to commercial contracts,
employee matters and insurance arrangements;

* reduction of our global workforce to adjust to market conditions, including severance payments, retention issues, and an inability to
hire employees when market conditions improve;

* costs associated with rationalization of our portfolio of real estate facilities, including possible exit of leases and facility closures to
align with expected activity and workforce capacity;

e additional asset impairments, including an impairment of the carrying value of our intangible assets, property and equipment, along
with other accounting charges related to reduced demand for our products and services;
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* infections and quarantining of our employees and the personnel of our customers, suppliers and other third parties in areas in which
we operate;

* changes in the regulation of the production of hydrocarbons, such as the imposition of limitations on the production of oil and natural
gas by states or other jurisdictions, that may result in additional limits on demand for our products and services;

* actions undertaken by national, regional and local governments and health officials to contain the virus or treat its effects; and

e a structural shift in the global economy and its demand for oil and natural gas as a result of changes in the way people work, travel
and interact, or in connection with a global recession or depression.

Given the dynamic nature of these events, we cannot reasonably estimate the period of time that the COVID-19 pandemic and related
market conditions will persist, the full extent of the impact they will have on our business, financial condition, results of operations or cash
flows or the pace or extent of any subsequent recovery. The ultimate extent of the impact of the pandemic will depend largely on future
developments, including the duration and spread of the outbreak, the success of vaccination programs and the related impact on overall
economic activity, all of which are uncertain and cannot be predicted with certainty at this time. We expect our activity levels will continue to
be substantially below previous year levels, coupled with downward pressure on the price of our products and services, and corresponding
reductions in revenue and operating margins.

The confluence of events described above have had, and are expected to continue to have, a significant impact on our business, and
depending on the duration of the pandemic and its effect on the oil and natural gas industry, could have, a material adverse effect on our
business, liquidity, consolidated results of operations and consolidated financial condition. For more information, see “Management’s
Discussion and Analysis of Financial Condition and Results of Operations—Market Conditions.”

The industry in which we operate is undergoing continuing consolidation that may impact our results of operations.

Some of our largest customers have consolidated and are using their size and purchasing power to achieve economies of scale and pricing
concessions. This consolidation could result in reduced capital spending by such customers or decreased demand for our products and
services. If we cannot maintain sales levels for customers that have consolidated or replace such revenues with increased business activities
from other customers, this consolidation activity could have a significant negative impact on our results of operations or financial condition.
We are unable to predict what effect consolidations in the industry may have on prices, capital spending by customers, selling strategies,
competitive position, customer retention or our ability to negotiate favorable agreements with customers.

A greater focus on budgetary discipline and technological advances have caused a decline in customer spending that may remain
at a low level despite an increase in commodity prices.

A portion of our business is driven by our customers’ spending on capital equipment such as drilling rigs. Our customers and their investors
have adopted business strategies placing significant emphasis on capital discipline that has limited the level of their spending. In addition,
new techniques and technological advances have reduced the number of days required to drill wells. The number of days required for a
drilling rig to be on a site to drill a well has in many areas been reduced by at least half over the last several years. This has exacerbated the
oversupply of drilling rigs. Given these factors we cannot provide any assurance that our capital equipment sales will increase if there is an
increase in commodity prices.

Our common stock price has been volatile, and we expect it to continue to remain volatile in the future.

The market price of common stock of companies engaged in the oil and natural gas equipment manufacturing and services industry has
been volatile. Likewise, the market price of our common stock has varied significantly in the past. For example, in 2020, the market price of
our common stock reached a high of $40.20 per share on January 7, 2020 and a low of $3.00 per share on March 23, 2020 and April 1,
2020. Additionally, the Reverse Stock Split reduced the number of shares in our public float, which may limit trading and liquidity and
increase volatility until more shares become available, if ever. We expect our stock price to continue to remain volatile given the cyclical
nature of our industry and our limited public float.
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We may be adversely affected by developments and economic uncertainty relating to the U.K.’s departure from the European
Union.

The U.K. held a referendum on June 23, 2016 in which a majority voted for the U.K.’s withdrawal from the European Union (“EU”), commonly
referred to as “Brexit,” and the U.K. withdrew from the EU on January 31, 2020. On December 31, 2020, the transition period during which
the trading relationship between the EU and the U.K. remained substantially the same as prior to the U.K.’s withdrawal from the EU ended.
To ensure as smooth a transition as practicably possible, in December 2020, the U.K. and the EU reached an accord on a trade and
cooperation agreement (“TCA”"), which is provisionally applicable from January 1, 2021. The TCA was ratified by the U.K. Parliament on
December 30, 2020 and awaits formal approval of the European Parliament and adoption by the European Council, both of which are
expected to be completed by the end of February 2021. Brexit and the terms of the TCA bring an end to the U.K.'s automatic access to the
EU single market, with U.K. goods no longer benefiting from the free movement of goods and the free market of people between the EU and
the U.K. also being curtailed.

The withdrawal of the U.K. from the EU may adversely affect business activity and economic and market conditions in the U.K., the
Eurozone, and globally and could contribute to instability in global financial and foreign exchange markets, including volatility in the value of
the pound sterling and the euro. In addition, Brexit could lead to additional political, legal, regulatory and economic instability in the EU and
the U.K. Depending on the application of the terms of the TCA, our business could face new regulatory costs and challenges, and any
adjustments we are required to undertake as a result of Brexit could lead to a significant time and cost commitment from our business. Brexit
could lead to legal uncertainty and potentially divergent national laws and regulations as the U.K. determines which EU laws to replace and
which to maintain. Any of these effects of Brexit, and others we cannot anticipate, could adversely affect the value of our assets in the U.K.,
as well as our business, financial condition, results of operations and cash flows.

We have a significant amount of indebtedness. Our leverage and debt service obligations restrict our operations and make us
more vulnerable to adverse economic conditions.

We currently have a substantial amount of indebtedness, including $316.9 million of 9.00% convertible secured notes due August 2025
(2025 Notes”). Our level of indebtedness and restrictions in our debt agreements have significant consequences for our future prospects,
including limiting our liquidity and flexibility in obtaining additional financing. In addition, we may have difficulty making debt service payments
on our indebtedness as such payments become due. Furthermore, our $250.0 million senior secured revolving credit facility (“Credit
Facility”), which had an outstanding balance of $13.1 million as of December 31, 2020, will mature prior to the maturity date of our 2025
Notes. Our level of indebtedness and the terms of our debt agreements affect our operations in several ways, including the following:

» requiring us to dedicate a substantial portion of our cash flow from operations to servicing existing debt obligations;
* increasing our vulnerability to general adverse economic and industry conditions;

« limiting our ability to borrow funds, dispose of assets, pay dividends and make certain investments;

« reducing our flexibility to plan for, and react to, changes in the economy and in our industry; and

» impairing our ability to obtain additional financing in the future for working capital, capital expenditures, acquisitions or other general
corporate purposes.

Our ability to pay our expenses, and fund our working capital needs and debt obligations, will depend on our future performance, which will
be affected by financial, business, economic, regulatory and other factors that are outside of our control. As a result of these factors, our
business may not generate sufficient cash flow from operations to enable us to meet our debt obligations. In addition, under the terms of our
Credit Facility, any failure to comply with the financial or other covenants of our indebtedness would result in an event of default, which would
cause some or all of our indebtedness to become immediately due and payable and have a material adverse effect on our business, financial
condition and results of operations.

The indenture governing our 2025 Notes and our Credit Facility contain operating and financial restrictions that restrict our
business and financing activities.

Our indenture and Credit Facility contain, and any future indebtedness we incur may contain, a number of restrictive covenants that will
impose significant operating and financial restrictions on us, including restrictions on our ability to, among other things:

* pay dividends on, purchase or redeem our common stock;
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* make certain investments;

» incur or guarantee additional indebtedness or issue certain types of equity securities;

e create certain liens;

« sell assets, including equity interests in our restricted subsidiaries;

« redeem or prepay subordinated debt or debt that is unsecured or secured on a basis junior to our notes;
» restrict dividends or other payments of our restricted subsidiaries;

« consolidate, merge or transfer all or substantially all of our assets;

* engage in transactions with affiliates;

e create unrestricted subsidiaries; or

e execute our acquisition strategy.

Our Credit Facility also contains covenants, which, among other things, require us in certain circumstances, on a consolidated basis, to
maintain specified financial ratios or conditions. As a result of these covenants, we will be limited in the manner in which we conduct our
business, and we may be unable to engage in favorable business activities or finance future operations or capital needs. Our ability to borrow
under the Credit Facility and comply with some of the covenants, ratios or tests contained in our indenture and Credit Facility may be affected
by events beyond our control. If market or other economic conditions deteriorate, and there is a decrease in our accounts receivable and
inventory, our ability to borrow under our Credit Facility will be reduced and our ability to comply with these covenants, ratios or tests may be
impaired. A failure to comply with the covenants, ratios or tests would result in an event of default, which, if not cured or waived, would cause
some or all of our indebtedness to become immediately due and payable and have a material adverse effect on our business, financial
condition and results of operations.

Tariffs imposed by the United States government could continue to adversely affect our results of operations.

The U.S. government has imposed global tariffs on certain imported steel and aluminum products pursuant to Section 232 of the Trade
Expansion Act of 1962, as well as tariffs on Chinese imports pursuant to Section 301 of the Trade Act of 1974. In response, China and other
countries have imposed retaliatory tariffs on a wide range of U.S. products, including those containing steel and aluminum. Our efforts to
mitigate the impact of these tariffs on raw materials through the diversification of our supply chain and exemption requests may not be
sufficiently successful. Furthermore, a prolonged imposition of tariffs on our goods could have a significant adverse effect on our results of
operations.

Our exposure to currency exchange rate fluctuations may result in fluctuations in our cash flows and could have an adverse effect
on our results of operations.

Fluctuations in currency exchange rates could be material to us depending upon, among other things, our manufacturing locations and the
sourcing for our raw materials and components. In particular, we are sensitive to fluctuations in currency exchange rates between the U.S.
dollar and each of the Canadian dollar, the British pound sterling, the Euro, and, to a lesser degree, the Mexican peso, the Chinese yuan, the
Singapore dollar, and the Saudi riyal. There may be instances in which costs and revenue will not be matched with respect to currency
denomination. As a result, to the extent that we continue our expansion on a global basis, management expects that increasing portions of
revenue, costs, assets and liabilities will be subject to fluctuations in foreign currency valuations. We may experience economic loss and a
negative impact on earnings or net assets solely as a result of foreign currency exchange rate fluctuations. Further, the markets in which we
operate could restrict the removal or conversion of the local currency, resulting in our inability to hedge against these risks.

Our ability to access the capital and credit markets to raise capital on favorable terms is limited by our debt level, industry
conditions and credit rating.

Our ability to access the capital and credit markets is limited by, among other things, oil and natural gas prices, our existing capital structure,
our credit ratings, the state of the economy, the health of the drilling and overall oil and natural gas industry, trends among investors to avoid
companies associated with the production of hydrocarbon products, and the liquidity of the capital markets. Many of the factors that affect our
ability to access capital markets are outside of our control and may be negatively impacted by market events. Recent trends and conditions
in the capital and credit markets with respect to the energy sector limit our ability to access these markets or may significantly increase our
cost of capital. Low levels of exploration and drilling activity have caused and may
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continue to cause lenders to increase the interest rates under our credit facilities, enact tighter lending standards, refuse to refinance existing
debt on acceptable terms or at all and may reduce or cease to provide funding. If we are unable to access the capital or credit markets on
terms acceptable to us, it could have a material adverse effect on our business, financial condition, results of operations, cash flows and
liquidity, particularly in respect of our ability to repay or refinance our debt.

We have incurred impairment charges and we may incur additional impairment charges in the future.

For the year ended December 31, 2019, we recognized goodwill impairments totaling $471.0 million which is included in “Impairments of
goodwill, intangible assets, property and equipment” in the consolidated statements of comprehensive loss. Following these impairment
charges, there is no remaining goodwill balance for any of our reporting units.

We evaluate our long-lived assets, including property and equipment and intangible assets with definite lives, for potential impairment
whenever events or changes in circumstances indicate that the carrying amount of a long-lived asset may not be recoverable. In performing
our review for impairment, future cash flows expected to result from the use of the asset and its eventual value upon disposal are estimated.
If the undiscounted future cash flows are less than the carrying amount of the assets, there is an indication that the asset may be impaired.
The amount of the impairment is measured as the difference between the carrying value and the estimated fair value of the asset. The fair
value is determined either through the use of an external valuation, or by means of an analysis of discounted future cash flows based on
expected utilization.

For the year ended December 31, 2020 and 2019, we recognized property and equipment impairment charges totaling $15.1 million and $7.9
million, respectively. For the years ended December 31, 2020 and 2019, we recognized intangible asset impairment charges totaling $5.3
million and $53.5 million, respectively. These charges are included in “Impairments of goodwill, intangible assets, property and equipment” in
the consolidated statements of comprehensive loss. See Note 8 Impairments of Goodwill and Long Lived Assets for further information
related to these charges.

If we determine that the carrying value of our long-lived assets is less than their fair value, we would be required to record additional charges
in the future, which could adversely affect our financial condition and results of operations.

Our Chief Executive Officer and other executive officers are critical to our business and these individuals may not remain with us
in the future.

Our future success depends in substantial part on our ability to hire and retain executive officers with expertise and strategic vision. In
addition, we presently depend upon the significant years of experience, abilities and services of our President, Chief Executive Officer and
Chairman of the Board, C. Christopher Gaut. The diminution or loss of Mr. Gaut's services or the services of our other executive officers
could have a material adverse effect on our business. Furthermore, the knowledge and skills possessed by our Chief Executive Officer and
other executive officers are transferable to positions outside of the oil and gas industry. As a result, the prolonged industry downturn makes
us particularly susceptible to the loss of services of members of our executive team.

We may be unable to employ a sufficient number of skilled and qualified workers.

The delivery of our products and services requires personnel with specialized skills and experience. Our ability to be productive and
profitable depends upon our ability to employ and retain skilled workers. During periods of low activity in our industry, we have reduced the
size of our labor force to match declining revenue levels, and other employees have chosen to leave in order to find more stable
employment. This causes us to lose skilled personnel, the absence of which could cause us to incur quality, efficiency and deliverability
issues in our operations, or delay our response to an upturn in the market. During periods of increasing activity in our industry, our ability to
expand our operations depends in part on our ability to increase the size of our skilled labor force. In addition, during those periods, the
demand for skilled workers is high, the supply is limited and the cost to attract and retain qualified personnel increases, especially for skilled
workers. For example, we have in the past experienced shortages of engineers, mechanical assemblers, machinists and welders, which in
some instances slowed the productivity of certain of our operations. Furthermore, a significant increase in the wages paid by competing
employers could result in a reduction of our skilled labor force, increases in the wage rates that we must pay, or both. If any of these events
were to occur, our ability to respond quickly to customer demands may be inhibited and our growth potential could be impaired.

We rely on relationships with key suppliers to operate and maintain our business.

Certain of our product lines depend on a limited number of third party suppliers. In some cases, the suppliers own the intellectual property
rights to the products we sell, or possess the technology or specialized tooling required to
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manufacture them. As a result of this concentration in part of our supply chain, our business and operations may be negatively affected if our
key suppliers were to experience significant disruptions affecting the price, quality, availability or timely delivery of their products, such as
from the COVID-19 pandemic, or if they were to decide to terminate their relationships with us. For example, we have a limited number of
suppliers for our bearings product lines and certain of our valve product lines. The limited number of these suppliers can restrict the quantity
and timeliness of customer deliveries. Recently, some of our suppliers have imposed more stringent payment terms and conditions on us
based on our perceived risk as a counterparty. The partial or complete loss of any one of our key suppliers, or a significant adverse change in
the relationship with any of these suppliers, through consolidation or otherwise, would limit our ability to manufacture and sell certain of our
products.

Our business depends upon our ability to obtain key raw materials and specialized equipment from suppliers. Increased costs of
raw materials and other components may result in increased operating expenses.

Should our suppliers be unable to provide the necessary raw materials or finished products or otherwise fail to deliver such materials and
products timely and in the quantities required, resulting delays in the provision of products or services to customers could have a material
adverse effect on our business. In particular, because many of our products are manufactured out of steel, we are particularly susceptible to
fluctuations in steel prices and tariffs. Our results of operations may be adversely affected by our inability to manage the rising costs and
availability of raw materials and components used in our products.

Some of our customer contracts require us to compensate customers if we do not meet specified delivery obligations. We rely on suppliers to
provide required materials and in many instances these materials must meet certain specifications. Managing a geographically diverse
supply base poses inherently significant logistical challenges. Furthermore, the ability of third party suppliers to deliver materials to our
specifications may be affected by events beyond our control. As a result, there is a risk that we could experience diminished supplier
performance resulting in longer than expected lead times and/or product quality issues. For example, in the past, we have experienced
issues with the quality of certain forgings used to produce materials utilized in our products. As a result, we were required to seek alternative
suppliers for those forgings, which resulted in increased costs and a disruption in our supply chain. We have also been required in certain
circumstances to provide better economic terms to some of our suppliers in exchange for their agreement to increase their capacity to satisfy
our supply needs. The occurrence of any of the foregoing factors would have a negative impact on our ability to deliver products to
customers within committed time frames.

We may not be able to satisfy technical requirements, testing requirements, code requirements or other specifications under
contracts and contract tenders.

Many of our products are used in harsh environments and severe service applications. Our contracts with customers and customer requests
for bids often set forth detailed specifications or technical requirements (including that they meet certain industrial code requirements, such
as API, ASME or similar codes, or that our processes and facilities maintain ISO or similar certifications) for our products and services, which
may also include extensive testing requirements. We anticipate that such code testing requirements will become more common in our
contracts. We cannot assure that our products or facilities will be able to satisfy the specifications or requirements, or that we will be able to
perform the full-scale testing necessary to prove that the product specifications are satisfied in future contract bids or under existing
contracts, or that the costs of modifications to our products or facilities to satisfy the specifications and testing will not adversely affect our
results of operations. If our products or facilities are unable to satisfy such requirements, or we are unable to perform or satisfy any required
full-scale testing, we may suffer reputational harm and our customers may cancel their contracts and/or seek new suppliers, and our
business, results of operations or financial position may be adversely affected.

A failure or breach of our information technology infrastructure, including as a result of cyber attacks or failures of data protection
measures, could adversely impact our business and results of operation