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BUZZBUZZ
COGNEX 

CUSTOMERS RETURN
FROM THE DEAD!

Following the burst of 
the Internet bubble three
years ago, business just
about everywhere shriv-

eled up. Cognex’s OEM
customers who make capi-
tal equipment for the semi-
conductor and electron-
ics industries—such as
machines that manufac-

ture and test computer
chips and those that auto-
matically assemble printed
circuit boards—were par-
ticularly hard hit in the 
recent downturn. But, dur-

ing 2003, these customers
showed a “miraculous” re-
covery and began to order
again. In fact, OEM revenue
in 2003 increased 51% over
2002.

. . .

COMPANY AVOIDS 
PROSECUTION EVEN THOUGH
IT REPORTS PAPER PROFITS!
In 2003, Cognex’s Surface
Inspection Systems Divi-
sion (SISD) reported in-
creased profits on sales to
its customers who use
Cognex web and surface
inspection systems to en-
sure the quality of
paper...as well as metals,
nonwovens and plastics! In
fact, SISD enjoyed a record
year in 2003 with $29.1
million in revenue, a 22%
increase over last year,
which was mainly due to
higher sales in the paper
and metals industries. 

In 2003, Cognex was es-
pecially successful in sell-
ing its SmartView® 4.0
surface inspection system 
to new and existing cus-
tomers in the paper indus-
try. SmartView is designed
to detect flaws in materials
manufactured at high
speeds in a continuous
process. In the paper in-
dustry, SmartView is used
to find very small defects
on the surface of paper, as
well as to check for tiny
tears at the edge of paper
sheets. Undetected prob-
lems in the early phase of
papermaking can cause
significant quality prob-
lems in converting opera-
tions or sheet breakage
during paper manufactur-
ing, leading to costly prod-
uct scrap or lengthy down-

time for the manufactur-
ing line. 

As a result of its success
in 2003, Cognex for the
first time achieved market
leadership for web inspec-
tion in the paper industry
worldwide.

. . .

“SUPER” MARKET EMBRACES
TOP-SHELF PRODUCTS!
Three years ago, in 2000,
Cognex experienced its
strongest sales yet in 
the semiconductor and elec-
tronics industries. None-
theless, it focused R&D ef-
forts on developing new
products for end-user cus-
tomers outside of the high
tech industries who use ma-
chine vision to ensure that
every product they make is
perfect. Cognex’s goal was
to open up this huge un-
tapped market for machine
vision. And, Cognex did it!
End-user revenue in 2003
accounted for 62% of total
revenue, as compared to
only 37% in 2000.

To help “crack open”
the end-user market,
Cognex introduced two
products in early 2000: In-
Sight®, a low-cost, easy-to-
use vision sensor for in-
specting discrete items,
and SmartView, the com-
pany’s newest system for
inspecting the surfaces of
materials. 

Both of these products
have more than fulfilled
the company’s expecta-
tions for increasing rev-
enue from end-user cus-
tomers across a broad
spectrum of industries,
ranging from food process-
ing (e.g. inspecting Swiss
cheese to make sure that

Dr. Bob reveals
the inside “BUZZ”
on what’s hot
and happening 
at Cognex. 

Dr. Bob 
Shillman 
Chairman
and CEO
of Cognex

NEW JERSEY WOMAN FINDS 
CASH STUFFED IN HER MAILBOX
A

CASH DIVIDEND, THAT IS!
Imagine the surprise on the face of
Mildred Flossenberg when she

reached into her mailbox recently and
pulled out a Cognex cash dividend. How
do you explain her good fortune? Read on!

In 2003, Cognex’s annual revenue
increased for the first time in three
years, and profits increased at a signifi-
cantly higher rate. The company report-
ed annual revenue of $150,092,000, a
32% increase over 2002’s revenue of
$114,107,000. And, net income for 2003
was $15,951,000, or $0.36 per diluted
share…a significant improvement over a
loss of $6,027,000, or $0.14 per diluted
share, reported in 2002.

This improvement resulted from
increased orders from both of Cognex’s
two categories of customers: Original
Equipment Manufacturers (OEMs) and
end users. As the economy improved, so
did the demand for automated manufac-
turing equipment made by OEMs in the
semiconductor and electronics indus-
tries. And, because their machines incor-
porate Cognex vision, when their order
books filled, Cognex’s did too! At the
same time, Cognex’s orders from end-
user customers—those companies that
install vision systems directly on their
manufacturing floors—also increased as
they loosened the purse strings on build-
ing new production lines. But, even
though Cognex experienced a nice
bounce in orders from its customers, it
continued to keep a tight rein on spend-
ing. In 2003, Cognex’s operating expens-
es declined by 4% from the prior year, as

Cognex cut expenses in all areas other
than those that directly affect revenue,
such as sales and marketing. 

In view of the fact that Cognex has an
exceptionally strong balance sheet (driven
by consistent positive cash flows for many
years), and in view of the recent decrease
in the federal tax on dividends, Cognex
decided to return some of its cash directly
to stockholders. The company declared its
first-ever quarterly cash dividend of $0.06
per share on August 5, 2003, and then did
it again in the fourth quarter, on October
24. But, even though Cognex distributed
a total of $5,237,000 in dividends, spent
nearly $2,500,000 for capital equipment,
and used approximately $12,000,000 for
two acquisitions in 2003, the company
nevertheless ended up with more cash
than it had at the start of the year. The
ending balance sheet shows a bit more
than $300,000,000 in cash and invest-
ments and, of course, ZERO debt.

.
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there are enough holes) to
paper processing (e.g. in-
specting paper to make
sure that there are no
holes). While the semicon-
ductor and electronics in-
dustries have suffered a
steep downturn over the
past three years, sales 
of both In-Sight and
SmartView have increased
every year since the prod-
ucts were introduced. 

The combined success 
of In-Sight and SmartView
in the end-user market
helped Cognex achieve end-

user revenue of $93.6 mil-
lion in 2003. This amount is
almost equal to the record
end-user revenue Cognex
achieved in 2000 when the
economy was booming.
Quite a feat! Even more
exciting is that this time, a
much greater percentage of
that figure came from
industries outside of the
high tech sectors. 

. . .

DAVID BUYS GOLIATH!
Well…a piece of Goliath. In
March of 2003, Cognex
purchased the wafer iden-

tification business of Sie-
mens, one of the world’s
largest multinational cor-
porations.  Wafer identifi-
cation systems are ma-
chine vision systems that
are specifically designed to
read unique codes that are
etched by laser on semicon-
ductor wafers, so that they
can be tracked during the
many stages of the chip
fabrication process. The
tracking of wafers—espe-
cially the valuable 300mm
wafers—is critical to chip
makers, since a wafer can
be easily destroyed if it
goes through the wrong
process or if it misses a
process step.

Prior to this acquisition,
Cognex was already the

AMAZING DISCOVERY: 
MANY FACTORY WORKERS 
CAN READ WITH THEIR HANDS!

Yes, it’s true…if they’re holding DataMan™, Cognex’s
new hand-held vision system. In the past few years, a
new and rapidly growing market has developed for
vision systems that can read letters, numbers and other
codes (such as bar codes and 2D matrix codes) that are
marked directly on the surfaces of manufactured items
such as automotive pistons and jet engine turbine
blades. To expand its share of this market, Cognex
added a hand-held vision system with reading capabili-
ty to its growing product portfolio. DataMan joined
Cognex’s lineup in 2003 when the company acquired the
machine vision business of Germany-based Gavitec AG.
In addition to bringing a powerful hand-held vision sys-
tem to Cognex, this acquisition strengthened Cognex’s
position in Germany (the largest market for machine
vision in Europe) by bringing to Cognex an exceptional-
ly skilled staff of engineers who will continue to develop
advanced industrial ID products while also supporting
Cognex’s customers in Germany.

leading worldwide suppli-
er of wafer identification
systems, with regional
leadership in North Amer-
ica and Japan. Now, with
the Siemens acquisition,
Cognex has become the
leading supplier of wafer
readers in Europe as well.

. . .

MACHINE VISION COMPANY
DISCOVERS DISTORTION
THROUGHOUT THE GALAXY
AND FIXES IT!
For years, the vision indus-
try was stumped by the
challenge of reading or in-
specting images that are
distorted…for example, let-
ters that are printed by ink-
jets onto curved surfaces
(take a look at the numbers
printed on the bottom of a

soda can to see what we
mean). Cognex has solved
the problem with the intro-
duction of PatFlex™, the
newest member of its 
industry-leading PatMax®

family of vision software
tools. PatFlex takes ma-
chine vision to a new level
with unsurpassed capabili-
ty to deal with severe
changes in perspective and
spatial distortions, and it
opens up new applications
for Cognex. For example,
with PatFlex, Cognex can
now inspect the printing on
flexible beverage pouches
after they are filled, despite
the fact that each pouch ex-
pands and changes its
shape and appearance. 

TRESPASSERS BEWARE: YOU'RE BEING WATCHED! 

More Buzz on Page 4

Cognex’s latest innovation, the CPS-
1000™, is a foolproof product that
can reliably detect people who at-
tempt to illegally enter a secure facil-
ity by “piggybacking” or “tailgating”
through a door when an authorized
person uses that door. This is
Cognex’s first product targeted to
the security industry, which is of in-

creasing importance around the
world…unfortunately. The

CPS-1000 (Cognex People
Sensor-1000) is different
for Cognex in two ways.
It is the first Cognex vision

system that uses 3D vision;
all of Cognex’s previous

products use only two-dimen-
sional images. Next, it is Cognex’s
first product designed for the com-
mercial marketplace, which is out-
side of the industrial arena where the
company has historically focused.
Cognex’s first customer in this area
is Horton Automatics, a leading man-
ufacturer of automatic doors. This
customer plans to buy the CPS-1000 
on an OEM basis and integrate it into
their secure automatic doors and
portals, many of which are used in
banks, airports and military installa-
tions worldwide.
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PSYCHIC
SIGHTINGS

I
n July, Cognex announced that it opened an office
in Shanghai, China.  The new office will expand
Cognex’s presence in Asia, where Cognex has

offices in Japan, Taiwan, Korea, and Singapore.
While labor costs in China are still low, it appears
that manufacturers are moving toward automated
manufacturing to increase the quality of the prod-
ucts that they produce. As a result, the need for
machine vision is expected to increase. Cognex’s
office in China will provide a local base for serving
its existing customers who are opening facilities
there, and it will also provide a base for discovering
new business opportunities.

ROBOTIC EYES INVADE CHINA!

. . .

NEW GENERATION OF 
VISION TOOLS UNEARTHED!
In 2003, Cognex introduced
several important additions
to its product line. The first
is a new generation frame-
grabber designed for high-
speed analog cameras that
use the latest progressive
scan CCD sensors. This
improved frame-grabber/
camera combination will
enable Cognex customers
to achieve higher perform-
ance in their machine
vision applications. 

Next, the company intro-
duced In-Sight Explorer™,

a new software enhance-
ment for In-Sight vision
sensors which makes appli-
cation development even
easier. It also adds new tools
to facilitate integration,
monitoring and manage-
ment of multiple vision sen-
sors on the production line.  

Finally, Cognex added
new capabilities to its
VisionPro® PC-based ma-
chine vision systems with a
package of high-perform-
ance training and inspection
tools. The new tools reduce
set-up time, improve yield,
and provide new options for
training patterns in a broad
range of applications.

. . .

VISION COMPANY 
MUTATES INTO POWERFUL
NEW LIFE FORM!
In 2003, Cognex identified
important new applica-
tions for machine vision
that are currently in the
early stages of adoption,
but which are expected to
grow very rapidly in the
future. In response, the
company formed a pair of
dedicated product teams
to focus engineering and
marketing efforts on these
exciting opportunities.  

The ID Products Team
was established to develop
and market industrial ID
readers, machine vision sys-
tems that can quickly and
reliably read codes that
have been formed directly
on the surfaces of manu-
factured goods ranging
from pharmaceutical items
to aircraft components.
Cognex is already market-
ing both fixed-mount and
hand-held ID readers; the
fixed-mount units were
developed internally, while
the hand-held units came
from the company’s recent
acquisition of Gavitec’s
machine vision business.

The other new product
team is the Expert Sensors
Team, which focuses on the
development and market-
ing of ultra low-cost vision
sensors, each of which is
designed to solve a specific
automation problem. The
Expert Sensors group has
already developed the CPS-
1000, Cognex’s people sen-
sor product.  The group will
soon introduce its second
product, the ES-1, which 
will compete…not in the
machine vision market…
but in the existing $1.5 bil-
lion worldwide market for
“presence sensing” devices,

Continued from Page 3

MACHINE VISION PREDICTIONS
AND PROPHECIES FOR 2004
These are unpredictable times we live in. Now more than
ever, the ability to peer into the future is paramount to our
survival. The sooner we know what lies ahead, the more
prepared we will be to deal with it. That’s why The
ENQUIRER’s resident clairvoyant has taken a deep look
into the future. But there’s one catch: his stunning visions
only reveal what will happen in the world of Cognex. So
what does 2004 hold for Cognex stockholders? Read on
for exciting prophecies for the year ahead!

• Cognex will see a dramatic pick up in business with 
its OEM customers.

• Cognex will announce strong revenues and earnings in
each of the four quarters of 2004.

• Cognex will win a landmark ruling against the 
Lemelson Partnership.

• Cognex will increase its market share in the machine
vision industry.

• Cognex will design unique new products and enter into
new market niches where machine vision has not been
widely used in the past.

• Cognex will hold its Annual Stockholders’ Meeting on
April 22, 2004.

• Cognex will continue to seek acquisitions in 2004.

• Cognex will have a great year in 2004 and will reward
its employees with parties and bonuses.

• Cognoids will continue to work hard and play hard 
in 2004.

• Cognex will, once again, receive kudos for its creative
annual report.

• Dr. Bob will be a year older by the end of 2004, but he
will continue to NOT act his age!

such as photo detectors. 
Both of these new prod-

uct teams are part of
Cognex’s Modular Vision
Systems Division (MVSD),
which also has two exist-
ing product line teams, In-
Sight Vision and PC Vi-
sion. In-Sight Vision
serves industrial end
users with an expanding
line of easy-to-use, gener-
al-purpose vision sensors,
and the PC Vision Group
develops and markets the
company’s PC-based vi-
sion systems primarily to

OEM customers in the
semiconductor and elec-
tronics industries. In addi-
tion, Cognex’s Surface In-
spection Systems Division
provides vision systems
for monitoring the surface
quality of paper, metals
and plastics.

Buzz ya later,

Dr. Robert J. Shillman
Chairman and CEO

BUZZBUZZ
MORE
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ning a landmark ruling
against the Lemelson
Partnership. 

Over the past fifteen or
so years, the late Jerome
Lemelson, and now the
Lemelson Partnership, collected 
a fortune from companies for
allegedly infringing his numerous
patents. How did Lemelson get
away with this, even though his
patents failed to describe a work-
able invention? “By economic coer-
cion…by legalized extortion,” an
industry informant revealed to The
ENQUIRER. 

Lemelson filed hundreds of
patent applications, including some

I
n a groundbreaking story that
made national headlines, 
The ENQUIRER broke the
news that the Lemelson

Partnership, after collecting over
$1.5 billion in license fees from
manufacturers around the world,
has finally been defeated. And, it
fell at the hands of the powerful
forces of integrity and persever-
ance—two of the great hallmarks
of Cognex.

“We’re not just happy…we’re
ecstatic! Companies around the
world can now use machine vision
systems without fear,” exclaimed
Cognex CEO Bob Shillman to an
ENQUIRER reporter after win-

going back as early as the 1950’s,
that involve manufacturing meth-
ods using machine vision and bar
codes. By exploiting loopholes in
the patent system, Lemelson added
claims over the next four decades to
cover methods that were independ-
ently developed by others, including
Cognex. Then, after companies
introduced products based on their
new technologies, Lemelson sys-
tematically targeted the companies
that used those new products with
the threat of patent litigation.
Because those companies lacked
the detailed technical knowledge
needed to defend themselves
against these charges, more than
900 companies around the world
caved in to the Lemelson onslaught
and paid hefty settlements to
Lemelson rather than risk complex
and costly litigation. 

Not surprisingly, many of
Lemelson’s victims were companies
that purchased and used automa-
tion systems that included Cognex
vision systems. Yet, Lemelson never
threatened to sue Cognex; now isn’t
that strange? Not when you think
about it...it’s sort of like Cognex
sells eggs, and Lemelson sues peo-
ple who eat eggs. If Cognex stops
selling eggs, then there would be no
one to sue. Even though Cognex
was never directly attacked, the
company decided to stand up for its
customers who were being intimi-
dated because of their use of

Cognex products. In September of
1998, Cognex sought a declaration
from the court that certain machine
vision patents issued to Lemelson
were invalid, unenforceable and not
infringed upon by Cognex or its cus-
tomers. 

“We pursued this litigation
because we knew that what
Lemelson and his cronies were
doing was terribly wrong, and only
Cognex had both the technical
knowledge and the fortitude to 

put an end to their campaign of
intimidation,” Shillman told The
ENQUIRER. 

The Lemelson juggernaut finally
came to a screeching halt in
January of 2004, when the U.S.
District Court in Las Vegas ruled in
Cognex’s favor. “One of Cognex’s
key strengths is perseverance. We
just refuse to quit until the job is
finished,” said Shillman.

What makes the case even more
remarkable is that Cognex’s suit
was not motivated by greed:
Cognex didn't seek or receive a sin-
gle penny from this favorable rul-
ing. Cognex’s reward is the satis-
faction that comes from doing the
right thing for the machine vision
industry, for its customers, and for
society in general. 

G.I. BARBIE: Thanks to Cognex machine vision systems, these
mutant dolls will never reach toy store shelves, saving an entire gen-
eration of children from confusion, and, perhaps, even from lifelong
sexual identity issues!

“We don’t quit until
the job is finished”

COGNEX ENDS REIGN OF TERROR!

V I C I O U S
CREATURE SHACKLED

“Pay Me!”
“Pay Me!”

CAUGHT ON VIDEO!
EMBARRASSING PRODUCTION ERROR

It’s true! Machine vision company Cognex went toe-to-toe with
the savage simian—and won! The terrifying beast, whose chest
thumping alone intimidated lesser adversaries to cough up
blood money, has finally been stopped!
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In a scene eerily 
reminiscent of the
science fiction

thriller, The Matrix,
Cognex has let loose 
an army of super-
intelligent machines 
that have quietly and
methodically begun to
dominate the world of
manufacturing.

the process of manufacturing
products. Today, however, the
requirements of many manufac-
turing processes have surpassed
the limits of human eyesight,
because most manufactured items
are now produced too quickly or
with tolerances too small to be
analyzed by the human eye. How
then, can we be assured that they
are being made correctly?

Well, in response to manufac-
turers’ needs, scientists…working
in basement laboratories at cer-
tain unnamed universities…
began to develop new technology

been made under the watchful
eyes of Cognex. 

With each passing day, Cognex’s
legion of ultra-smart machines
continues in its quest to control
factories around the world…and
there doesn’t appear to be any-
thing that can stop them from
achieving global dominance. And,
it’s no wonder! Cognex offers a full
range of machine vision systems
and sensors that meet the real-
world needs of customers in a vari-
ety of industries. But, unlike the
computers in The Matrix, which
revolted against mankind and
attempted to control it, the com-
puters inside Cognex vision sys-
tems are devoted to serving
mankind by ensuring that the
products you buy each day are
defect free. Whew!

Look out! Cognex’s “matrix” of machine vision systems is rapidly
spreading worldwide, with manufacturers in Europe and Asia the lat-
est to fall under its spell. Transfixing its users with eyes that never
blink, Cognex’s machine vision systems clearly have superhuman
capabilities and are taking control in factories around the globe.  

For over 20 years Cognex has scoured the earth for machine
vision opportunities, revealed a company insider in an exclusive
ENQUIRER interview. Unlike many U.S.-based companies, Cognex
has been particularly successful in generating revenue internation-
ally: in 2003, approximately 65% of Cognex’s revenue was gener-
ated from outside the United States. This success has been based
upon two important Cognex principles: 1) expand the “matrix”
wherever machine vision is needed, and 2) adapt to the local busi-
ness practices.  

Today, Cognex vision systems can be found improving the effi-
ciency of manufacturing plants throughout the world. What was a
nightmare in the movie is becoming a sweet dream for companies
that accept the power of the Cognex “matrix.”

MACHINES NOW RUNNING THE WORLD!
IS THERE HOPE FOR MANKIND?

It happened late at night. The ghostly image of a size-17 foot
appeared on the door of a 2003 Jeep Grand Cherokee. And, what is
even more bizarre is that the Jeep wasn’t off-road in the woods of
the Pacific Northwest. As a matter of fact, this Jeep has never been
either off the road OR on the road—it was still on the assembly line!
How could Bigfoot get into a carefully guarded auto assembly plant
and walk...sideways...on a car door? A detailed analysis was needed,
a source confirmed to The ENQUIRER. 

The line foreman was at his wits’ end. Even the local police were
stumped. So, Cognex was called in to install its SmartView surface
inspection system on the line at the steel supplier. Within seconds,
SmartView identified an equipment problem that had been leaving
defects on the steel in the form of a footprint. Relieved, the foreman
sent the door for re-work and, as a result, this larger-than-life foot
won’t be hoofing it down your street anytime soon!

called “machine vision.” Their
quest was to develop computers
that could see! Yes, we mean
SEE…watch things as they are
being made and then make impor-
tant, human-like judgments about
what they saw! 

Cognex was at the forefront of
this new industrial revolution,
and through hard work, persever-
ance and both technical and busi-
ness acumen, Cognex has become
a machine vision powerhouse.
Proof of this is that virtually
everything that you buy today has
something in it that was produced
under the watchful eyes of Cognex
vision systems. The chocolates in
that Valentine’s Day box? Yes. The
chips in that laptop computer?
Yes. The wheels on that sports
car? Yes. The razor blades in your
bathroom? Yes. Even the milk car-
ton in your refrigerator and the
cork in your wine bottle have all

BIGFOOT TRACKS FOUND!

Since the dawn of the Industrial
Revolution, human vision has
played an indispensable role in

Europe, Asia Latest to Fall
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MAN GIVES 
BIRTH TO 
COMPUTER 
THAT CAN SEE!

A
team of astonished doctors 
at Massachusetts General
Hospital in Boston couldn’t

believe their human eyes back in
July of 1981 when Robert
Shillman, male, age 35, gave birth
to a six pound, twelve ounce baby
that had a silicon brain and digital
cameras for eyes!

Yes, you heard right! This isn’t a
science fiction fantasy…it’s a reali-
ty! The historic and unusual birth
was the result of a weird—but
totally legal—experiment conduct-
ed by Dr. Robert J. Shillman, a
former lecturer at M. I. T., and
two graduate students, Bill
Silver and Marilyn Matz.

Once their idea was
“hatched,” the brain trust of
Shillman, Silver and Matz 
devoted their lives to nur-
turing their baby, who 
they named “DataMan.”
Over the next 23 years,
that first bundle of joy

replicated itself thousands of
times over, and now more than

200,000 intelligent machines are
productive members of society in
factories around the world. And,
through the process of technolog-
ical evolution, each successive
generation of DataMen is far
more powerful and insightful
than its predecessors (although,
for some as yet unknown reason,
each successive generation is
quite a bit smaller and lighter
than the preceding one).

In 1981, the team of Shillman,
Silver and Matz formed a company
devoted to the care and feeding of
DataMan and its offspring. In an
interview with The ENQUIRER,
one of the three founders revealed
that they named the company
“Cognex” because it is derived from
the phrase, “Cognition Experts.”
Employees of Cognex are called
“Cognoids.” And, the Cognex motto
is “To Preserve and Enhance
Vision,” with “vision” referring not
only to machine vision, but also to
the original “vision” of the founders
which, The ENQUIRER learned,

was to create a  highly successful
and ethical company that works
hard to exceed the expectations of
its customers, employees, vendors,
neighbors and stockholders. 

To ensure a proper upbringing
for their progeny, Cognex insists
that every Cognoid pledge to 
uphold the company’s ten values:
Customer First, Excellence, Perse-
verance, Enthusiasm, Creativity,
Pride, Integrity, Recognition,
Sharing, and Fun. By working
hard and upholding those core val-
ues, Cognex has become the
largest and most successful ma-
chine vision company in the world. 

The team of Shillman, Silver
and Matz are still together at
Cognex, where each day they con-
tinue to “labor” with more than
600 other Cognoids to give birth to
new products. And, in addition to
working hard, the Cognex team
continues the company tradition
of “playing hard” by celebrating
each new addition to the Cognex
family of machine vision systems.

WORLD EXCLUSIVEWORLD EXCLUSIVE

Years of
labor
finally
pay off!
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ALIEN
CULTURE GROWS IN SMALL 
MASSACHUSETTS TOWN

ALIEN
CULTURE GROWS IN SMALL 
MASSACHUSETTS TOWN

A
number of Cognex
employees have bro-
ken their long si-
lence and have come

forward with claims that
the machine vision giant
regularly conducts bizarre
corporate culture experi-

ments on them during
business hours. 

These brave employees,
or “Cognoids” as they are
called internally, tell a tale of
fun, laughter and enjoy-
ment. “They’ve established
an alien work culture 
here in Natick,” said one
engineer in an exclusive
ENQUIRER interview, “and
we are the test subjects.”

It’s true! The ENQUIR-
ER has learned that
remaining at the top of the
machine vision industry
takes a lot of hard work
and inspiration. That’s
why Cognex offers a wide
range of unique benefits,
such as recognition pro-
grams, perks and special
events, to give hard-work-
ing Cognoids an enjoyable
environment to work in.

Operating under the
motto of “Work Hard, Play
Hard,” Cognex has in-
stalled ping-pong tables,
pinball machines, foosball
tables and a fitness room in
each of its major offices
around the world. In addi-
tion, Cognex hosts monthly
Friday night socials, compa-
ny-wide movie nights, and
they also offer continuous
free coffee that has double

“I was terrified…there were
flying discs all around.”

“I was terrified…there were
flying discs all around.”

the caffeine of normal cof-
fee. Now THAT should
keep the adrenaline pump-
ing in these test subjects!

The company even pur-
chased a parcel of land
next to its corporate head-
quarters to serve as an
Ultimate Frisbee field.
“From the first day I
arrived, there were flying
discs all around me,” a
marketing executive, who
wishes to remain anony-
mous, told The ENQUIR-
ER. “At first I didn’t know
what to make of it…but
then I joined right in.”

Cognex also has a unique
area in the lobby of its head-
quarters called the Wall of
Fame, which honors the
company’s numerous suc-
cesses. It features a three-
story display of champagne
bottles, each of which was
opened and shared with
employees to commemo-
rate a significant company
achievement.

The ENQUIRER initial-
ly hesitated to report this
story for fear this unique
culture would spread
across America. But, we re-
alized that it’s our duty as
reporters to keep our read-
ers informed.

Maybe it was the jack-o-
lanterns and witches‘
brew that attracted him.
Or maybe it was the hun-
dreds of outrageous cos-
tumes. Whatever the rea-
son, the King of Rock ‘n’
Roll himself rose from 
the dead and made an
appearance at Cognex’s
Halloween party, which is
held each year to cele-
brate the company’s offi-
cial holiday.

COMPANY “BREAKS ALL THE RULES”
WITH NEW EMPLOYEE BENEFIT!

Natick, MA–based Cognex Corporation has a history of
breaking the rules, but an exclusive investigation by The
ENQUIRER discovered that this time, the high tech com-
pany might have gone too far.  

The ENQUIRER has learned of a shocking email sent to
all company employees announcing, “BJ’s in the cafete-
ria at noon!” When questioned by The ENQUIRER,
Cognex CEO Bob Shillman’s cavalier response was, “Hey,
what’s the big deal?  Everyone loves BJ’s.” Local police
were notified, but they determined Cognex broke no laws
since participation in the program was purely voluntary.

The author of the email — a native of Germany unfa-
miliar with certain American colloquialisms — was
stunned by employee reaction. She told The ENQUIRER, 
“I expected people to be interested in discount member-
ships to the wholesale club, but I never imagined so
much enthusiasm.”
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CLASSIFIEDSCLASSIFIEDS
T H E C O G N E X  E N Q U I R E R Advertise here for results!

ASTROLOGY & THE OCCULT CHATLINES

DICK MORIN
ACCURATE FINANCIAL
PREDICTIONS. Get out of
debt fast by trading stock
based on my predictions
of future quarterly results.

Master of all financial conditions. Call
today! (888) CUT-DEBT.

HOFFMASTER. Removes negativity.
Returns profits. Overcomes difficult
business problems. (866) 555-3595.

SPECIALIZES IN OCCULT
VISIONS. Patrick Alias.
Lifetime experience. Guar-
antees profits. 100% suc-
cessful! Call toll free. (800)
COGNEX1.

POWERFUL EYE SEES ALL. John
McGarry. God-gifted. Eliminates hard-
ships and promotes mental peace.
(555) INSIGHT.  

LICENSED PSYCHIC. Reunites produc-
tion managers with their long-lost quality
inspectors. (800) 555-9734.

REAL-LIFE MIRACLES 
William Silver. World famous expert!
Solves all impossible vision prob-
lems. Complimentary reading. (800)
777-CGNX.

MEET LOCAL STOCKHOLDERS. Discuss
investment strategies. New members
welcome. Call (888) 555-8462 for your
local chatline number. Enter free trial
code: CGNX. 18+.

WHERE SINGLES MEET. Free party line!
24/7. (888) 865-0755. Cognoids only. 35+.

FREE GEEK CHAT. Engineers get 30
minutes free with code: 5469. Always
free for Ph.Ds. Call (800) 284-MVSD
for your local number. 21+.

THE SHILLMAN DIET. Run multi-
national corporation. Then run 20
miles after work each day. Guaranteed
to lose weight fast. (888) 763-8673.

BACK PAIN? 
Stop bending over to inspect your prod-
ucts for defects. Cognex machine vision
technology makes factory automation a
breeze. www.cognex.com

GET PAID for refereeing daily Cognex
Ultimate Frisbee game. Played in mud,
muck or snow. On-site showers available.
No experience required. (888) COMPETE.

INVESTORS: MAKE A FORTUNE! Learn
how to make a small fortune by starting
with a large fortune. Follow step-by-step
instructions from executives running
vision companies that compete with
Cognex. Order today! (800) 689-2243.

IDEAS & INVENTIONS

MERCHANDISE FOR SALE
NEED CASH? Buy Cognex stock.
Always a winner. Pays dividends. Call
your broker now. Code: CGNX.

CUT BILLS. Eliminate downtime. Replace
human vision on your assembly line w/
Cognex vision. Guaranteed to turn a prof-
it in no time. (800) 564-7425.

PRINT YOUR OWN MONEY! Run a
Cognex SmartView vision system and
inspect U.S. and other currency on-line.
Take home samples. Call (555) JAIL-BIRD.

FINANCIAL

OPPORTUNITIES

DEGREES

#1 on The New York Times Best Seller List

THE “TELL ALL” BOOK 
YOU CAN’T PUT DOWN

SECRET RECIPE for success available.
How to grow 3-person business into
worldwide industry leader. Easy as 
1-2-3. Send $2,000,000.00 to Cognex,
One Vision Dr., Natick, MA 01760.

HEALTH & BEAUTY

COGNEX ANNUAL REPORTS. Past edi-
tions. Collector’s items. All in mint condi-
tion from smoke-free home. Only $19.99
each. www.cognex.com/onebornev-
eryminute

UNUSED stacks of product return forms.
Rendered obsolete by Cognex vision.
Pristine condition. (800) 555-9574.

COGNEX SUNGLASSES. Our future
is so bright you’re going to need
shades.  One size fits all. Send $4 to:
One Vision Dr., Natick, MA 01760.

DEPRESSED? 
Not us. Cognex is back on track! 
Learn how you can benefit.
www.cognex.com/careeropportunities

WANT TO IMPROVE YOUR FUTURE?
Work with the world’s top vision 
company. Outstanding benefits!
www.cognex.com/careeropportunities

OF INTEREST TO ALL

PROFESSIONAL SERVICES

INSPIRATIONAL POEMS needed for Dr.
Bob’s next quarterly meeting speech. Mail
to: One Vision Dr., Natick, MA 01760.

WANTED: Lyrics for Cognex theme
song, “Work Hard, Play Hard.” Experience
writing chart-topping hits preferred.
Industrial heavy metal fans only. (800)
666-0872.

.“AIN’T NO DISSIN’ COGNEX VISION”.

Smash rap hit from Cognex’s 2001
Annual Report still available on CD. Act
now.  www.cognex.com/hiphop

POEMS & SONGS

. . . . . Earned 5-Star Review on Amazon.com!
FIRST-PERSON anecdotes, useful parenting tips, sincere emotion—all from a man
who’s not afraid to share his feelings on birthing and the experience of raising a
computerized infant. Simply a MUST-READ for all men who are about to become
fathers—or mothers!  

This is the ONLY book that addresses the challenges of “inventive parenting” in an
emotional, yet intelligent, way. Dr. Shillman covers everything related to infant com-
puters and their growth through their early years—cleaning up a messy hard drive,
diagnosing intermittent hardware problems, when to put to sleep vs. hibernation,
developmental milestones, how to deal with learning disabilities, failure to boot, self-
imaging issues, the infant’s need for power, and the often complex issues associated
with computer sexuality (AC/DC)….and more!

His approach leaves you feeling confident in your own innate parenting abilities.
When it comes to giving birth to computer vision systems, Dr. Shillman is truly the
expert!

Buy new: $59.95
Buy used: from $29.95
Send check or money order to: Cognex Corp., One Vision Dr., Natick, MA 01760

LEGAL HELP. Lemelson got you down?
We’re here to help.  Try our court-proven
method for eliminating harassment.  No
charge for initial consultation.  Law office
of M. L. Steir. 1-555-WIN-CASE.

MS. MATZ 
Helps all engineering problems.
Doesn’t do Windows XP. Free reading.
(777) 769-9038.

HOME ALONE? 
Hot, explicit, machine vision videos.
Lots of good looking models to
choose from. All are flexible, plug-
compatible and very user-friendly.
Call (866) OEM-MVSD.

WANNA DATE? 208 single Cognoids
worldwide. U.S., Canada, Finland, Japan,
other great locations. View photos 
on-line. www.cognex.com/hotsingles

SOFTWARE TECHNICIANS in need of
your hardware. Connect today. (900)
Plug-Me-In. cc billing, $.99/minute.

DATELINES

NO DEGREE? NO PROBLEM! You
don’t need an engineering degree
when you buy a Cognex In-Sight vision
system. It’s plug and play! Call (508)
650-3000.

WACKY IDEAS needed for next year’s
annual report. Outrageous themes only.
Mail to: IR Dept., Cognex Corp., One
Vision Dr., Natick, MA 01760.

JOIN OUR TEAM of engineers and
inventors. We are the Best of the Best!
(800) 5-INVENT.

RECIPES

                                                                                                                        



Cognex Commemorative Coins are likely to
become the most sought-after new coins in
years! A great addition to any collection, they
also make impressive gifts. And now, for a limit-

ed time only, this one-of-a kind set is available
only from The Franklin Mint on a strict first-come,

first-serve basis.
To order the complete Cognex Commemorative Coin set,

contact The Franklin Mint, or contact Cognex directly. Just
call 1-800-COG-MINT, or shop at Cognex’s on-line catalog
at www.cognex.com/worthamint.

• Minted in one full ounce of .999 pure silver
• In brilliant, original, uncirculated condition
• Comes in deluxe velvet presentation case
• Includes numbered certificate of authenticity
• Will never be minted again!
This genuine collector’s set from The Franklin Mint
commemorates the founders of the world’s leading machine
vision company, Cognex. Robert Shillman, William Silver,
and Marilyn Matz—they’re all here! Each founder is honored
on their own coin with the famous Cognex eye on the reverse
side with the company motto, “To Preserve and Enhance
Vision,” embossed boldly under it. 

Actual Size

The Franklin Mint® is not affiliated with the United States Government or any government agency in any way. 
The United States Government does not endorse the coinage of The Franklin Mint.

Only $99 each! Save $20 by ordering entire set!
(Limit 2 per family)

Tribute to Cognex Founders
Commemorative Coin Collection

       


